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Irish  Pharmaceutical  Congress,  Waterford  

'Discussion  and  action'  needed 
in  Irish  pharmacy 


The  "fundamental  needs"  in  Irish  phar- 
macy today  are  discussion  and  action, 
according  to  Mr  M.  Whelan,  the  first  of 
a  panel  of  three  young  pharmacy  gradu- 
ates to  address  the  Irish  Pharmaceutical 
Congress  held  recently  at  the  Ardree 
Hotel,  Waterford. 

Speaking  on  "the  road  ahead"  for  phar- 
macy graduates,  Mr  Whelan  said  that 
pharmacy  had  its  origins  in  antiquity,  and 
"was  in  grave  danger  of  becoming  an 
antique  profession".  An  educated  layman 
"might  be  forgiven  in  concluding  that 
pharmacists  .  .  .  are  a  drain  on  the  eco- 
nomy and  quite  dispensable."  Most  duties 
carried  out  by  pharmacists  "could  just  as 
well  be  carried  out  by  people  with  a 
lower  qualification". 

Pharmacists  had  to  get  involved  in  the 
decision-making  process  of  the  pharma- 
ceutical industry  and  hospital  pharmacists 
had  to  get  out  of  their  store-rooms  and 
into  the  wards.  Community  pharmacists 
were  "mainly  involved  in  one-upmanship 
battles  with  their  colleagues  or  rivals  down 
the  street"  —  surely  they  were  not  afraid 
to  let  their  colleagues  know  the  state  of 
their  finances,  asked  Mr  Whelan.  Pharma- 
cists were  getting  a  raw  deal,  but  doctors, 
nurses,  veterinarians,  and  dentists  would 
not  help  because  "the  further  down 
pharmacy  is  the  better  for  them".  Total 
support  from  all  pharmacists  was  re- 
quired in  the  "uphill  struggle"  Mr  Whelan 
commented. 

Miss  Bridget  Quigley  assessed  the  pre- 
sent state  of  pharmacy  as  "dull,  conser- 
vative, unlikely  to  initiate  change  .  .  . 
inbred  .  .  .  and  dominated  by  small  em- 
ployers who  .  were  not  forthcoming". 
Pharmacists  had  taken  a  defensive  role 
in  the  past  few  years  and  few  would  be 
pleased  to  let  the  public  know  what  their 
dispensing  fee  was,  were  forthcoming 
about  their  profit,  or  encouraged  the  pub- 
lic to  ask  them  questions  about  drugs.  It 
was  doubtful  if  the  present  state  of  the 
profession  could  remain  unchallenged 
much  longer,  she  added. 

Challenges 

The  challenge  would  come  from  two 
sources,  Miss  Quigley  thought.  Free  uni- 
versity entry  would  result  in  greater  num- 
bers of  more  diverse  people  entering  the 
profession,  people  who  had  no  family 
background  in  pharmacy.  Such  people 
"would  not  have  an  inbred  commitment  to 
the  status  quo".  An  increasingly  better- 
informed  public  "will  not  be  able  to 
tolerate  the  attitudes  now  cherished  by 
the  profession" — practices  which  would 
not  withstand  critical  analysis  would  be 
replaced  by  more  rational  procedures. 

Miss  Quigley  called  for  help  from  the 
Pharmaceutical  Society  in  the  placing 
of  graduates  for  the  year  of  practical 


training.  She  also  felt  that  the  legal  status 
of  the  Pharmaceutical  Assistant  could  not 
remain  untested  for  much  longer  —  "If 
Assistants  can  keep  a  shop  open  on  an 
undefined  temporary  basis,  why  can't  they 
keep  open  shop  on  their  own  account?" — 
and  felt  it  was  time  that  the  Assistant  was 
raised  from  the  position  of  "second  class 
chemist"  to  one  of  more  dignity.  She  also 
called  for  training  in  pharmacy  for  medi- 
cal representatives. 

Mr  D.  Garahy,  the  third  young  gradu- 
ate to  speak  at  the  session,  thought  there 
was  a  road  ahead,  but  it  was  a  rough  road 
with  many  turns.  Older  colleagues  had 
treated  the  new  graduates  with  scepticism, 
but  by  now  they  were  a  sizeable  propor- 
tion of  the  profession.  Some  pharmacists 
wished  to  become  purely  professional, 
others  to  diversify,  and  Mr  Garahy  felt 
there  was  room  for  both  in  the  profession. 

The  degree  course  could  be  profitably 
changed  to  one  of  four  years'  duration, 
giving  time  for  the  graduate  to  look  for 
a  job,  and  possibly  receive  lectures  in 
finance,  accounting,  management  and 
veterinary  aspects  of  pharmacy,  he 
thought.  Also  it  could  be  possible  to  place 
graduates  for  six  months  in  industry  and 
six  months  in  retail,  producing  a  better- 
qualified  graduate  who  would  know  which 
branch  of  pharmacy  to  choose  as  a 
career.  He  also  recommended  the  ap- 
pointment of  a  full-time  public  relations 
officer  for  pharmacy,  and  the  curtailing 
of  the  Assistant's  course. 

Industry's  books  'tidier 
and  easier  to  understand' 

It  is  easy  to  claim  that  the  pharma- 
ceutical industry  makes  excessive  profits 
because  the  documentation  was  superior 
to  that  of  other  industries,  according  to 
Mr  E.  J.  Pitcher,  managing  director  of 
Clonmel  Chemicals  Ltd,  speaking  during 
the  industry  session. 

Mr  Pilcher  said  he  did  not  personally 
believe  that  pharmaceutical  companies 
made  excessive  profits.  The  industry  was 
well  controlled  and  documented  in  in- 
ternal auditing  as  well  as  production  and 
quality  control  —  "an  indication  of  the 
scientific  way  the  industry  approaches  all 
its  areas"  —  so  its  books  were  mucn 
tidier  and  easier  to  understand  than 
those  of  other  industries. 

Speaking  on  production  control,  Me 
Pilcher  said  that  double-checking  was 
applied  rigorously,  and  it  was  explained 
to  operators  that  no  other  approach  was 
acceptable.  With  good  production  control, 
quality  control  of  the  final  product  should 
be  superfluous,  but  he  did  not  believe 
it  could  be  done  away  with.  Pharma- 
ceutical companies  were  always  ahead 
of  legislation,  and  it  was  their  research 


that  had  made  the  legislation  possible. 

Mr  I.  Fitzgibbon,  sales  manager  of 
Squibb  (Ireland)  Ltd,  attributed  the  growth 
of  the  industry  in  Ireland  to  the  initi- 
ative of  Irish  pharmacists,  government 
policy,  and  the  availability  of  pharmacy 
graduates. 

Pharmaceutical  research  cost  four  or 
five  times  as  much  as  other  industries, 
and  continued  after  marketing.  There  was 
a  need  for  all  pharmacists  to  be  aware 
of  that  background  for  the  constant 
updating  of  education.  A  great  deal  of 
specific  information  could  be  obtained 
from  manufacturers  and  that  could  be 
used  as  an  adjunct  to  post  graduate 
education,  Mr  Fitzgibbon  suggested. 

Mr  V.  Skipper  Nielsen,  production 
manager  in  Ireland  of  Leo  Laboratories 
Ltd,  spoke  on  quality  control  procedures 
One  cause  for  concern  in  the  past  few 
years  was  the  increase  in  penicillin  aller 
gies  he  said.  A  US  Food  and  Drug 
Administration  requirement  permitted  a 
maximum  of  0.5  units  of  penicillin  in 
each  oral  product  dose  and  0.05  units 
in  a  dose  of  a  parenteral  preparation. 
That  could  be  lg  in  7  tons  for  som; 
products.  Some  countries  required  separ- 
ate areas,  isolated  for  the  production  of 
penicillin  preparations.  Pharmacists  should 
take  care  to  apply  thorough  cleanliness 
when  weighing  penicillin  tablets  or  other 
potent  drugs  like  diuretics,  he  added. 

During  the  discussion,  Mr  R.  I.  Semple 
the  session's  chairman,  said  that  about 
ten  new  manufacturing  plants  were  to 
be  set  up  in  Ireland  during  the  coming 
year.  He  felt  the  time  had  come  for 
the  Irish  Pharmaceutical  Society's  Coun- 
cil to  meet  the  industry  and  pharmacy 
graduates  to  work  out  a  career  for 
those    graduates    entering    the  industry. 

Union  'healthy' 

Membership  of  the  Irish  Pharmaceutical 
Union  is  in  an  overall  healthy  state 
according  to  Mr  G.  Ledwith,  the  Union's 
general  Secretary. 

Giving  a  progress  report  on  the  Union 
Mr  Ledwith  said  that  about  85  per  cent 
of  community  proprietor  pharmacists 
were  members,  and  the  Union  had  the 
goodwill  of  all  but  eight  proprietors  ip 
the  country.  Academic,  administration 
and  army  pharmacists  were  all  members, 
and  industrial,  wholesale  and  medical 
representatives  had  practically  all  paid 
up.  A  "goodly  number"  of  employee 
pharmacists  had  already  joined  —  a,  re- 
cruiting campaign  was  currently  under 
way  in  that  category  —  and  three  mem 
bers  would  be  co-opted  onto  the  Union's 
National  Executive.  On  the  financial 
front,  a  serious  overdraft  had  beer 
replaced  by  "a  position  of  relative  se- 
curity" with  a  current  balance  of  £17,500. 
In  the  present  state,  the  Union  had  the 
armour  but  not  the  trained  soldiers, 
said  Mr  Ledwith,  so  it  would  have  to 
press  on  with  recruitment.  Mr  Ledwith 
thought  it  desirable  in  the  short  term 
that  the  hospital  and  public  pharmacists 
should  join;  they  could  retain  their 
association  as  the  Association  of  Whole- 
sale and  Industrial  Pharmacists  had  done. 

It  seemed  to  Mr  Ledwith  that  phar- 
macists tended  to  be  isolationist,  jealous 
and  even  bitter  in  interpersonal  relation- 
ships on  a  professional  level  —  they 
put  up  barriers  where  none  should  exist. 
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Time  to  move  on  advising 
about  drug  interactions 


It  was  constantly  being  said  that  phar- 
macy was  at  a  cross-roads  -  -  "'I  think 
it's  about  time  we  took  a  step  along  one 
way"  said  Professor  P.  F.  D'Arcy, 
Queens  University,  Belfast. 

Speaking  on  drug  dilemmas,  Professor 
D'Arcy  said  he  believed  that  pharmacists 
had  a  role  to  play  as  adviser  to  the  doctor 
on  drugs  or  to  act  as  a  check  to  his  pre- 
scribing for  drug  interactions.  "We  always 
talk  about  pharmacists  being  consulted 
by  doctors;  here  is  a  chance,  I  think,  to 
really  let  them  consult  us  about  some- 
thing that  we  have  intimate  knowledge 
of;"  A  recent  survey  had  shown  that 
doctors  were,  on  average,  aware  of  less 
than  one  third  of  the  extent  of  inter- 
actions, and  would  like  more  information 
about  them. 

Interactions  could  take  place:  when 
drugs  were  added  to  intravenous  fluids; 
when  there  was  altered  biological  avail- 
ability; with  malabsorption  in  the  intes- 
tine due  to  co-administration  of  another 
drug  or  some  foodstuffs;  with  competition 
for  binding  sites  on  plasma  albumin;  with 
enhancement  or  slow  down  of  liver  meta- 
bolic enzymes;  by  modification  of  the 
excretion  pattern  through  the  kidney;  and 
competition  for  the  receptor  sites.  "This 
suggests  that  there  is  no  place  from 
formulation  to  elimination  where  drug 
interactions  can  be  excluded."  Professor 
D'Arcy  later  added  that  a  number  of  in- 
teractions could  occur  at  the  same  time. 

It  would  be  naive,  said  Professor  D'Arcy, 
to  expect  a  complex  organic  module  to 
have  only  one  pharmacological  effect  — 
it  would  have  a  major  effect,  which  was 
wanted,  but  could  also  have  secondary, 
tertiary  or  even  quaternary  actions  which 
were  not  required.  The  dilemmas  were 
toxicity  and  drug  induced  diseases. 

Mixing  in  a  syringe 

Professor  D'Arcy  raised  the  point  about 
mixing  drugs  in  a  syringe.  Up  to  now 
nobody  had  given  much  thought  to  it,  but 
he  believed  the  dangers  of  interaction 
were  great — it  was  "asking  rather  a  lot" 
that  the  ultimate  pH  of  a  mixture  of 
concentrated  solutions  would  be  optimum 
for  both  drugs.  Bioavailability  could  be 
classed  as  an  in  vitro  drug  interaction  and 
was  sometimes  known  to  be  hazardous, 
especially  in  drugs  where  the  patient  has 
to  be  stabilised  on  them.  Professor  D'Arcy 
made  a  plea  to  the  industry  to  concen- 
trate on  those  drugs  first.  He  also  pointed 
out  that  if  a  drug  was  removed  from  a 
balanced  system,  it  could  be  just  as  dan- 
gerous as  introducing  another  drug,  but 
doctors  often  did  not  realise  it. 

Mrs  Ingrid  L.  I.  Hook,  pharmacognosy 
lecturer,  College  of  Pharmacy,  Dublin, 
outlined  problems  associated  with  intra- 
venous fluids.  Problems  of  pyrogens  and 


micro-organisms  were  largely  eliminated 
by  observing  good  manufacturing  prac- 
tices, she  said.  Flaking  of  glass  from  con- 
tainers had  been  reduced  by  changes  in 
the  composition  of  the  glass,  although  the 
closure  used  with  MRC  bottles  was  still 
causing  concern.  What  was  really  needed 
was  a  new  type  of  bottle/closure  system 
designed  for  new  autoclaves,  she  added. 

The  introduction  of  plastic  infusion 
containers  had  created  new  problems, 
notably  drug-plastic  interactions.  In  Ire- 
land, 94  per  cent  of  infusions  were  in 
plastic  containers,  and,  according  to  one 
report,  the  advantages  of  plastics  out- 
weighed the  known  hazards.  Controls  on 
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Mrs  Ingrid  Hook  with  Professor  R.  F. 
Timoney 

particles  had  been  introduced  in  to  the 
British  Pharmacopoeia,  but  Mrs.  Hook 
queried  if  they  were  strict  enough,  and 
wondered  if  they  should  not  also  be 
applied  to  administration  sets,  cannulae 
and  small-volume  injections  which  were 
known  to  contain  particles. 


The  future  of  pharmacy  in  the  old  and  new  world 


Scandinavian  pharmacies  will,  in  general, 
turn  into  local  health  information  centres 
in  the  future,  predicted  Dr  M.  Neder- 
gaard,  chief  pharmacist,  Frederiksberg 
Hospital,  Copenhagen,  Denmark,  and 
editor  in  chief,  Farmaeeutisk  Tidende, 
the  Danish  pharmacy  journal. 

Outlining  the  organisation  of  pharmacy 
in  the  "old  world"  of  Denmark,  Norway 
and  Sweden,  Dr  Nedergaard  explained 
that  there  were  many  similarities  between 
the  three  countries  although  Swedish 
pharmacies  had  been  taken  over  by 
the  state  in  1970.  In  Norway  and  Den- 
mark the  government  exercised  control 
over  retail  pharmacy,  and  the  pharma- 
ceutical industry  was  a  totally  private 
business  in  all  three  countries. 

Turning  to  the  future,  Dr  Nedergaard 
gave  his  ideas  on  how  Scandinavian 
pharmacy  would  develop.  Sweden  wanted 
to  extend  its  service  into  parapharma- 
ceutical  areas  and  was  in  the  forefront 
of  statistical  analysis  of  drug  consumption 
which,  it  was  hoped,  would  provide  data 
on  planning  at  a  national  level.  A 
Norwegian  government  committee  was 
analysing  whether  pharmacies  should  be 
taken  over  by  a  state  company  and  the 
Association  of  Norwegian  Pharmacist? 
was  in  favour  of  such  a  company.  A 
new  drugs  act  would  probably  be  a 
reality  within  two  years  in  Denmark, 
but  a  new  pharmacy  act  had  been  post 
poned,  and  a  Danish  government  expert 
group  was  currently  at  work  to  set  up 
models  for  the  future  organisation  of 
pharmacy  as  a  whole  in  regard  to  costs 
and  services. 

The  future  problems  for  pharmacy  in 
the  "old  world",  as  Dr  Nedergaard  saw 
them,  were  several:  — 
Q  Societies  are  changing  the  priority  of 
investments  from  the  health  sector; 

□  The  explosion  of  knowledge  and 
computerisation  was  a  challenge  to  phar- 
macy; 

□  Co-operation  problems  within  the  EEC 


were  a  challenge :  "We  simply  have  to 
take  it  seriously  if  we  want  to  survive." 

The  only  way  that  pharmacisls  could 
tackle  the  problems  was  through  inter 
national  co-operation :  "It  is  through 
co-operation  that  we  can  be  more  open- 
minded,  and  leave  our  narrow  national 
points  of  view,  Dr  Nedergaard  concluded 

The  development  of  pharmacy  in  the 
USA  was  traced  by  Dr  G.  F.  Archam 
bault,  a  US  consultant  in  pharmacy  and 
drug  distribution  systems  and  editor, 
Hospital  Formulary  Management.  He 
spoke  of  the  "gradual  awakening"  by 
US  pharmacists  of  their  professional 
responsibilities  in  the  monitoring  of  drug 
use  and  communication  with  ihe  patient 
on  proper  drug  usage.  There  were  also 
four  big  changes  in  US  pharmacy:  — 

□  The  growing  use  of  technicians  or 
pharmacy  helpers. 

□  Changes  in  dispensing  containers  and 
systems:  In  1972  the  unit  dose  system 
was  recommended  as  the  safest  and  most 
economical  method  of  drug  distribution 
in  institutions,  and  industry  was  now 
producing  such  systems,  and  "original 
pack"  dispensing  had  been  a  long  time 
coming  in  the  USA,  but  the  industry 
was  now  producing  such  packs.  One 
official  proposal  would  require  the  manu- 
facturer to  include  information  on  correct 
type  of  dispensing  container  with  a  dispen- 
sing pack. 

□  Pharmacist-kept  patient  medication 
profile :  New  Jersey  already  required 
these,  and  other  states  were  considering 
them.  The  public  were  also  aware  of 
them  through  Press  reports. 

□  Physician  adding  the  diagnosis  to  the 
prescription  to  allow  pharmacists  to  give 
a  better  clinical  pharmacy  service :  It  was 
"hard  to  sell"  the  idea,  but  the  American 
Pharmaceutical  Association  were  ap- 
proaching prescribers,  and  doctors  par- 
ticipating in  the  United  Mineworker's 
Welfare  and  Retirement  Fund  had  used 
the  procedure  for  the  past  25  years. 
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Waterford  Congress  

Government 
policy  sought 
on  pharmacy 

Pharmacists  are  now  in  the  hands  of  the 
State  to  an  ever-increasing  extent  — 
recent  legislation  has  actually  taken  from 
the  autonomy  of  the  pharmacist,  in  both 
professional  and  economic  areas,  accord- 
ing to  Mr  J.  P.  Burke,  chairman,  con- 
tractors committee. 

Speaking  on  trends  in  the  practice  of 
pharmacy  to  the  Waterford  Congress,  Mr 
Burke  said  that  EEC  pharmacists  had 
formulated  the  basic  principles  on  which 
to  build  the  concept  of  pharmacy  inter- 
nationally. However,  vested  interests  who 
regarded  medicines  as  items  of  commerce 
had  mounted  a  powerful  and  influential 
lobby,  spearheaded  by  the  English-speak- 
ing countries.  "It  is  our  fear  that  the 
two  most  recent  directives  on  the  geo- 
graphical distribution  and  licensing  of 
pharmacies  may  be  withdrawn." 

Without  a  long-term  State  policy  and 
conditions  guaranteed  by  new  legislation, 
Irish  pharmacy  "is  so  vulnerable  and 
helpless  of  itself  that  its  very  future  is 
open  to  question."  While  nothing  of  note 
may  directly  follow  on  EEC  membership, 
at  least  pharmacists  were  now  in  a  posi- 
tion to  observe  the  weakness  in  the 
present  structure  and  to  suggest  remedial 
action  where  the  stresses  were  most 
evident.  "I  have  no  doubt  that  unless  the 
responsibility  and  importance  of  the 
changing  role  of  the  community  phar- 
macist in  Europe  is  constantly  high- 
lighted, emphasised  and  publicised,  Euro- 
pean governments  will  tend  to  regard  him 
as  a  type  of  second  class  pharmacist,  and 
may  in  fact  suggest  a  two  or  even  three 
tier  type  of  qualification". 

Memorandum 

A  memorandum  had  been  submitted  to 
the  Department  of  Health  outlining  the 
basis  of  a  policy  for  pharmacy  said  Mr 
Burke.  Pharmacists  wished  to  develop 
along  professional  lines  with  a  suitable 
economic  return  from  the  practice  of 
their  profession.  They  requested: 

□  Official  acceptance  of  the  pharmacist's 
professional  responsibility  in  the  areas  of 
formulation  and  dispensing  of  medicines 
supply  of  medicines,  poisons,  and  relevant 
health  education; 

□  The  introduction  of  comprehensive 
medicines  legislation; 

□  The  introduction  of  legislation  dealing 
with  the  geographic  and  demographic 
spread  of  pharmacies; 

□  The  acceptance  by  the  state  of  the 
role  of  the  pharmacist  in  pharmaceutical 
manufacture,  wholesale  distribution,  hos- 
pital pharmacy  and  community  pharmacy; 

□  The  introduction  of  legislation  to  pro- 
vide a  code  of  discipline; 

□  A  new  Pharmacy  Bill  which  would  em- 
body the  new  concept  and  the  broader 


application  of  pharmacy  as  envisaged; 

□  A  fair  assessment  of  the  worth  of  the 
pharmacist  in  state  health  services  with 
an  economic  return  commensurate  with 
the  service  he  provides; 

□  The  assurance  that  the  Department  of 
Health  would  monitor  the  activities  or 
other  state  agencies,  eg  finance,  industry 
and  commerce,  that  directives  issued  by 
those  departments  would  not  impinge  on 
the  professional  activity  and  responsibility 
of  the  pharmacist. 

The  GMS  was  serving  the  needs  of  25 
per  cent  more  people  than  the  original 
estimate.  The  34  per  cent  of  eligible 
people  were  now  accounting  for  more 
than  60  per  cent  of  the  drugs  used  in  the 
country.  "It  is  painfully  obvious  that 
there  are  areas  where  there  is  no  private 
practice  at  all  and  in  other  areas  such 
inroads  have  been  made  in  the  private 
sector  by  the  scheme  that  remuneration 
from  this  source  is  dwindling  at  an 
alarming  rate."  The  responsibility  fell  on 
the  state  to  remunerate  pharmacists  on 
a  realistic  basis,  Mr  Burke  added. 

It  is  imperative  that  dispensing  phar 
macies,  whether  in  shops  or  hospitals,  be 
so  designed,  equipped  and  organised  that 
they  can  fulfil  their  role  in  the  protection 
of  the  health  of  the  public,  said  Mr  T. 
McGuinn,  pharmacist  to  the  National 
Drugs  Advisory  Board. 

Practice  guide 

While  the  licensing  of  pharmacies  for 
this  purpose  is  not  immediately  envisaged 
it  is  the  intention  for  the  moment  to 
leave  the  setting  of  standards  to  the  Phar 
maceutical  Society's  Council,  Mr  Mc- 
Guinn continued.  The  Council  had  drawn 
up  standards  entitled  "A  Guide  to  Good 
Pharmaceutical  Practice"  which,  though 
aimed  slightly  higher  than  would  be  prac- 
ticable at  present,  it  did  provide  a  work- 
ing basis.  "It  is  my  belief  that  it  is  by 
raising  our  professional  standards  that  our 
public  image  will  be  elevated  and  that 
our  rightful  role  in  society  will  be  fully 
recognised,"  Mr  McGuinn  added. 

The  enforcement  of  such  standards  pre- 
sented a  problem.  The  Council's  view  was 
that  rather  than  have  pharmacists  judged 
by  a  group  of  anonymous  civil  servants, 
it  was  preferable  that  they  should  be 
judged  by  persons  appointed  from 
amongst  their  own  professional  peers.  If 
pharmacists  fail  to  obtain  the  standards 
demanded  "it  is  inevitable  that  direct 
intervention  by  a  Government  Depart- 
ment will  become  a  reality,"  Mr  McGuinn 
warned.  He  then  outlined  the  Guide: 

The  Guide  adopted  by  the  Council  falls 
into  four  main  parts,  the  first  part  re- 
lating to  the  suitability  of  the  premises: 

□  The  pharmacist  should  satisfy  himself 
that  all  areas  of  the  pharmacy  are  suit- 
able for  the  operations  being  carried  out 
and  should  ensure  that  they  are  free  of 
all  sources  of  contamination;  they  are 
maintained  in  a  clean  and  orderly  condi- 
tion, adequately  lit  and  ventilated;  and 
precautions  are  taken  to  protect  against 
the  entrance  and  harbouring  of  animals 
(including  pets),  rodents,  insects,  birds  and 
other  pests; 

□  The  public  area  of  the  pharmacy 
should  be  so  constructed  that  the  public 
cannot  have  direct  access  to  medicines 
including  controlled  preparations  and 
poisons; 


□  The  dispensing  department  should  be 
large  enough  to  accommodate  at  least 
two  people  working  at  the  same  time.  It 
should  be  sited  so  as  to  enable  the  phar 
macist-in-charge  to  supervise  from  there 
all  the  activities  of  the  pharmacy. 

The  second  part  deals  with  the  suit- 
ability of  the  equipment  and  reference 
texts  available  in  the  pharmacy:  the 
pharmacist  should  satisfy  himself  that  the 
equipment  in  his  possession  is  adequate 
and  suitable  for  the  operations  to  be 
carried  out.  Items  which  should  be  avail- 
able are  then  listed — items  such  as  an 
adequate  dispensing  bench,  hot  and  cold 
water,  dispensing  balance  and  weights 
graduated  measures,  an  autoclave,  filtra- 
tion equipment,  refrigerated  storage  faci- 
lities, reference  texts. 

Storage 

Part  three  relates  to  storage  and  con- 
trol facilities.  It  is  recommended  that  the 
raw  materials  to  be  used  in  the  com- 
pounding and  dispensing  processes  should 
be  obtained  only  from  reputable  suppliers 
and  that  proper  identification  quality 
specification  and  batch  numbers  should 
be  insisted  upon.  If  each  is  not  presen- 
then  the  material  should  be  returned  to 
the  supplier.  All  medicines  and  raw 
materials  in  the  pharmacy  should  be 
stored  under  suitable  conditions  bearing 
in  mind  the  nature  of  the  materials  con 
cerned.  They  should  be  used  or  sold  in 
the  order  of  their  purchase  and  pharma- 
cists should  exercise  in  full  their  know- 
ledge of  the  stability  of  the  preparation1: 
they  use  and  sell. 

The  shelf  life  of  products  is  an  impor 
tant  consideration  which  must  be  fully 
understood.  It  is  important  to  remember 
that  an  expiration  date  is  only  true  when 
the  product  has  been  stored  throughout 
its  total  life  in  accordance  with  the 
specified  directions.  If  the  recommended 
storage  conditions  are  not  complied  with, 
then  the  product  could  be  dangerous  to 
use  in  spite  of  the  fact  that  the  pro- 
duct expiration  date  has  not  yet  been 
reached,  eg  insulin,  vaccines,  antibiotics. 

The  last  part  of  the  Guide  deals  with 
the  actual  work  in  the  pharmacy  under 
the  headings  compounding,  dispensing  and 
retailing.  Emphasis  is  placed  on  the  need 
for  trained  personnel  working  under  the 
supervision  of  the  pharmacist.  The 
adequacy  of  pharmaceutical  control  of 
the  professional  side  of  the  pharmacies 
activity  is  of  the  utmost  importance.  That 
presents  a  particular  problem  where  the 
proprietor  is  not  a  pharmacist.  In  such 
a  situation  the  pharmacist  servant  may 
not  be  in  full  control  of  the  professional 
side  of  the  pharmacy's  activity  and  it 
such  is  the  case  the  pharmacist's  profes- 
sional conscience  should  dictate  that  he 
resign. 

Mr  McGuinn  strongly  urged  that  pro- 
fessional pharmacists  should  strive  to- 
gether to  raise  standards,  and  suggested 
the  Pharmaceutical  Union  may  be  in  a 
position  to  help  through  the  drafting  of 
a  standard  contract  of  employment  for 
superintendent  pharmacists. 

Mr  T.  I.  Miller  reported  on  a  survey 
conducted  by  Mr  M.  F.  Walsh,  which 
indicated  that  a  straight  £0-56  dispensing 
fee  applied  to  each  private  prescription 
would  yield  an  income  of  about  £6,000 
a  year  to  the  average  pharmacy. 


4 — Supplement  to  Chemist  &  Druggist    October  26,  1974 

Pharmaceutical  Society  of  Ireland  annual  meeting  

Dublin  is  to  be  the  venue  of 
anniversary  celebrations 


Dublin  will  be  the  venue  of  the  celebra- 
tions to  mark  the  100th  anniversary 
next  year  of  the  foundation  of  the  Phar- 
maceutical Society  of  Ireland,  the  presi- 
dent, Mr  R.  J.  Semple,  told  the  Society's 
annual  meeting  at  the  Ardree  Hotel, 
Waterford,  last  week.  Mr  Semple  added 
that  Dublin  will  also  be  the  venue  for 
the  35th  International  Congress  of  Phar- 
maceutical Sciences  at  which  2,000  dele- 
gates were  expected  to  participate. 

Draft  regulations 

The  Minister  for  Health  circulated  a 
number  of  draft  regulations  during  the 
year  affecting  the  manufacturing  and 
wholesaling  of  medicines  Two  of  these 
will  provide  for  the  licensing  of  whole- 
salers and  manufacturers  while  a  third 
will  give  effect  to  EEC  Directive  65/65 
which  contains  a  comprehensive  defini- 
tion of  "medical  preparation".  The  Medi- 
cines Legislation  Committee,  under  the 
chairmanship  of  Mr  M.  F.  Walsh,  exam- 
ined the  proposals  carefully  and  sub- 
mitted their  comments  to  the  Depart- 
ment of  Health.  The  Council's  policy  in 
that  area  was  quite  clear:  "We  advocate 
the  need  for  a  comprehensive  Medicines 
Act  and  regard  piecemeal  regulations 
merely   as   a    temporary  stop-gap." 

Mr  Semple  drew  attention  to  the  Ani- 
mal Remedies  (Control  of  Chlorampheni- 
col) Regulations  1974.  The  order,  which 
came  into  force  on  July  1,  prohibited  the 
sale  of  chloramphenicol  or  any  substance 
containing  chloramphenicol  for  adminis- 
tration to  animals  except  on  the  prescrip- 
tion of  a  registered  veterinary  surgeon. 

Tribute  was  paid  to  the  work  of  the 
National  Pharmaceutical  Veterinary  Com- 
mittee, who  had  done  much  to  publicise 
and  explain  the  policy  of  pharmacists  on 
the  issue  of  the  distribution  of  prepara- 
tions for  animal  use.  Several  strong  lob- 
bies were  striving  to  influence  national 
policy  and  some  had  not  been  averse  to 
misrepresenting  pharmacists'  position,  but 
Mr  Semple  was  reasonably  confident  that 
there  was  no  reason  for  pessimism  about 
the  future. 

Mr  Semple  noted  the  deaths  of  25 
pharmaceutical  chemists,  two  registered 
druggists  and  one  pharmaceutical  assis- 
tant during  the  year,  the  fact  that  25 
pharmaceutical  chemists  and  52  phar- 
maceutical assistants  were  added  to 
Registers  and  that  26  candidates  passed 
the  BSc(Pharm)  degree  examination.  The 
statistics,  he  said,  could  not  disguise  the 
fact  that  pharmacy  was  an  ageing  pro- 
fession, "and  we  may  be  faced  with  a 
manpower  crisis  unless  we  can  attract 
an  inflow  of  new  blood  in  the  coming 
decade."  The  figures  relating  to  com- 
munity pharmacists  told  their  own  story. 
In  the  Dublin  area  seven  new  pharmacies 


opened  and  11  closed  in  the  past  year, 
while  14  closed  and  five  opened  in  the 
rest  of  the  country,  representing  a  net 
loss  of  13  pharmacies.  There  was  a  total 
of  1167  pharmacies  at  present  compared 
with   1300  ten  years  ago. 

"Many  will  say  that  a  reduction  in  the 
number  of  pharmacies  is  inevitable  and 
desirable,  and  this  may  be  so  from  the 
economic  standpoint.  We  must  guard 
against  an  unplanned  and  unsystematic 
series  of  closures  over  wide  areas  leaving 
gaps  in  the  national  distribution  of  phar- 
macies", Mr  Semple  added. 

The  Council  had  been  asked  by  com- 
munity leaders  in  places  such  as  Schull, 
Killala,  Balla,  Kilmaine  and  Clonbur  for 
assistance  in  attracting  pharmacists  to  set 
up  in  practice  there.  "Perhaps  some  for- 
mal scheme  of  incentives  may  provide  an 
answer  to  the  problem  of  providing  ser- 
vices in  remote  or  thinly  populated  areas, 
coupled  with  the  licensing  of  pharmacies," 
suggested  Mr  Semple,  but  he  sounded  a 
note  of  caution  against  placing  undue 
reliance  on  the  implementation  of  the 
EEC  draft  directives  as  a  means  of  solving 
the  educational,  professional,  or  eco- 
nomic problems. 

Pharmacy  memoranda 

Last  July,  memoranda  incorporating 
the  views  of  the  various  interests  in  phar- 
macy were  submitted  to  the  Minister  for 
Health.  The  Council  being  responsible 
for  the  legal  and  educational  aspects  of 
pharmacy  submitted  its  own  particular 
viewpoint   which  was: 

"The  short-term  objectives  should  in- 
clude (a)  the  modernisation  and  codifica- 
tion of  the  law  relating  to  poisons,  potent 
medicines  and  drugs  liable  to  mis-use 
and  (b)  the  introduction  of  a  Bill  to  safe- 
guard the  public  in  respect  of  medicines 
generally,  their  safety,  quality  and  effi- 
cacy. Looking  to  the  future,  there  should 
be  a  fundamental  re-appraisal  of  the  law 
affecting  the  practice  of  pharmacy,  in- 
cluding consideration  of  issues  such  as 
disciplinary  control;  the  licensing  of  phar- 
macies; the  role  of  the  pharmacist  in 
industry  and  the  hospital  services;  re- 
cruitment and  manpower;  pharmacists 
and  health  education  (or  preventative 
medicine)  ...  It  is  hoped  the  State  will 
assist  financially  to  expand  the  present 
(Post-Graduate  Education)  activities  and 
to  recognise  these  courses  in  a  practical 
way.  .  .  .  Ireland's  international  obliga- 
tions require  the  early  enactment  of  legis- 
lation to  up-date  and  expand  the  law 
relating  to  narcotics,  psychotropic  pre- 
parations and  other  drugs  liable  to  mis- 
use. The  Minister  for  Health  has  promised 
to  reintroduce  the  Misuse  of  Drugs  Bill 
at  the  earliest  opportunity  to  include 
sections  which  will  correct  technical  de- 


fects in  the  Poisons  Act  1961  and  in  the 
Pharmacy  Act  1962.  The  way  should  then 
be  clear  for  the  long  overdue  implemen- 
tation of  the  recommendation  of  Com- 
hairle  na  Nimheanna,  while  the  Council 
of  the  Society  would  be  empowered  to 
make  new  regulations  (under  Section  2 
of  the  1962  Pharmacy  Act)  and  to  pro- 
vide for  the  registration  of  pharmacists. 
The  Poisons  Act  1961  is  an  appropriate 
instrument  to  deal  with  veterinary  medi- 
cines and  the  Society  is  opposed  to  pro- 
posals to  have  veterinary  products  con- 
trolled separately  and  permanently  under 
the  Animal  Remedies  Act." 

Fee  increase  application 

The  Society  has  made  an  application  to 
the  Prices  Commission  for  an  overall  fee 
increase  of  one-third,  and  approval  was 
expected  shortly,  said  Mr  J.  E.  Burrell, 
presenting  the  treasurer's  report.  He  had 
announced  at  the  previous  annual  meet- 
ing that  the  Society  had  proposed  to  in- 
crease fees  on  January  1,  1975.  The 
Finance  Committee  had  submitted  a 
recommendation  to  Council,  and  it  was 
proposed  to  help  members  towards  the 
cost  of  a  journal.  Based  on  a  one-third 
increase,  the  new  subscription  for  mem- 
bers or  associates  would  be  £14,  retention 
fee  for  a  licentiate  £10,  retention  fee  for 
an  Assistant  £6,  etc. 

In  the  year  ended  June  30,  1974,  ad- 
ministrative costs  for  the  Society  at 
£29,286  had  exceeded  income  (£25,291) 
for  the  first  time,  but  that  had  been  pre- 
dicted at  the  last  annual  meeting.  The 
Society's  deficiency  was  £3,995,  and  a 
£61,817  deficit  was  recorded  for  the  Col- 
lege of  Pharmacy.  However,  for  the  first 
time  the  cost  of  conducting  College  courses 
had  been  met  fully  by  the  state  in  the 
form  of  grants  received  from  the  Higher 
Education  Authority.  Additional  appara- 
tus and  equipment  worth  over  £9,000  had 
been  bought  to  meet  the  needs  of  the 
expanding  classes  at  the  College.  Appli- 
cation had  been  made  to  the  Higher  Edu- 
cation Authority  for  extra  buildings. 

Mr  A.  O'Shea  said  he  had  become 
aware  of  an  increase  in  the  use  of  sedative 
and  hypnotic  syrups  for  young  children 
— one  such  product  was  advertised  daily 
on  national  radio.  He  thought  the  matter 
should  be  examined  "away  from  commer- 
cial pressures"  and  legislation  produced 
to  control  abuse  of  such  products.  Mr 
Semple  promised  that  the  matter  would  be 
taken  up  again  with  the  Irish  Medical 
Association. 

Mr  C.  O'Higgins,  chairman,  community 
section  of  the  Irish  Pharmaceutical 
Union,  urged  that  there  should  be  a 
protest  to  the  Minister  of  Health  about 
the  Ministry  of  Finance's  action  in  placing 
three  rates  of  tax  on  medicines.  Mr 
Semple  agreed  that  in  the  coming  year 
the  matter  would  have  to  be  tackled, 
and  if  the  Union  put  forward  a  further 
point  of  view  the  Society  would  approach 
the  Minister  again.  Mrs  Olive  Barry  con- 
demned the  government  for  failure  to 
introduce  regulations  to  update  the  1962 
Poisons  Act  and  stem  the  growing  drug 
abuse.  In  response  to  a  question  from 
Mr  P.  Duffy,  Mr  Semple  said  the  Council 
were  to  send  a  delegation  to  meet  the 
Minister  for  Posts  on  his  refusal  to  issue 
a  stamp  to  mark  the  Society's  centenary. 
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Comment 

Employees'  dilemma 

_ast  week  in  this  column  we  called  upon  the  Council 
if  the  Pharmaceutical  Society  to  spell  out  the  weight 
carried  by  its  guidance  and  statements  on  professional 
conduct.  The  matter  currently  under  discussion  is,  of 
;ourse,  the  issue  of  trading  stamps  with  OTC 
nedicines,  and  a  leading  article  in  last  week's  issue 
}f  the  Society's  journal  underlines  just  how  great  is 
he  dilemma  facing  the  employee  pharmacist 
oresented  with  a  challenge  to  his  proffesion's  advice. 

The  article  reminds  Society  members  of  the  Council's 
1 963  statement  that  taking  part  in  trading  stamps 
schemes  might  be  regarded  as  failing  to  observe  the 
standards  of  conduct  "appropriate  to  the  calling" 
and  that  members  doing  so  "must  be  prepared  to 
:ace  the  consequences".  It  refers  also  to  the  fact  that 
Council  took  legal  advice  following  the  RPM  on 
nedicines  decision,  and  issued  a  further  statement 
:hat  since  RPM  was  in  the  public  interest,  and  trading 
3r  dividend  stamps  were  a  form  of  price  reduction, 
heir  issue  was  conduct  which  might  be  referred  to 
he  Statutory  Committee. 

Those  involved  in  pharmaceutical  politics  and 
administration  know  of  the  journal's  claimed  indepen- 
Jence  from  the  "hierarchy",  but  the  rank  and  file 
nember  may  well  take  the  above  to  be  tantamount 
o  an  official  "warning".  And  the  article  goes  further — 
t  says  that  the  Co-operative  movement  is  not  the 
inal  arbiter  and  that  pharmacists'  duty  to  their 
orofession  "must  take  precedence".  If  that  advice  is 
relieved  to  be  sound  by  the  Society,  but  wrong  by 
he  Co-operative  movement,  the  sooner  the  matter 


is  clarified  by  the  due  process  of  the  disciplinary 
machine  and,  if  necessary  the  courts,  the  better  for 
all  concerned. 

Although  the  Council  took  legal  advice  before  its 
later  statement,  it  is  inconceivable  that  the  existence 
of  the  statement  and  the  basis  for  it  were  not  given 
due  consideration  by  the  legal  advisers  to  the 
Co-operative  movement  before  they  gave  the  go-ahead 
for  the  issue  of  stamps  on  medicines.  Thus  we  have 
two  legal  opinions  at  variance  (assuming  both 
advisers  were  asked  the  same  question  !)  and  the 
piggy-in-the-middle  is  the  employee  pharmacist.  We 
ask  again — does  he  put  at  risk  his  job  or  his 
professional  qualification  (and  hence  his  job!)  ? 

The  Society  and  Council  purport  to  uphold  the 
position  of  all  members  and  a  great  deal  has  been 
said  recently  on  the  subject  of  how  much  or  how  little 
is  done  for  employees.  Now  the  employee  is  in  urgent 
need  of  support. 

If  Co-operative  pharmacies  start  giving  stamps  and 
stop  again  in  six  months'  time  for  "professional 
reasons",  it  is  the  pharmacist  and  the  profession  to 
which  he  belongs  that  will  look  stupid  and 
introspective  in  the  eyes  of  the  public,  not  the 
Co-operative  movement.  If,  on  the  other  hand,  the 
Co-operative  movement  wins  the  day — and  the  conflict 
has  already  reached  the  pages  of  the  national  Press — 
the  profession's  motives  will  have  been  exposed  as 
being  against  the  public  interest.  Unless  the  matter 
can  be  settled  quickly  between  the  parties,  the 
profession  looks  to  be  on  a  hiding  to  nothing. 


Hiarmacy  and  the  EEC 

he  letter  from  Mr  W.  A.  G.  Kneale, 
C&D,  October  5,  p486)  shows  that  the 
tatement  I  made  at  the  Nottingham  Con- 
erence  was  based  on  fact.  The  letter  also 
hows  that  the  EEC  official  definition  of 
harmacy  is  still  confused  and  capable  of 
pposed  but  valid  interpretations  with 
ossible  unwelcome  consequences. 
A  clear  definition  of  the  right  type  is 
equired,  based  on  the  professional  work 
harmacists  do  for  the  community.  I 
ope  to  discuss  the  matter  with  Mr  Kneale 
n  his  return  from  the  Continent,  with  a 
iew  to  deciding  what  action  might  be 
idicated  in  both  community  and  pro- 
essional  interests. 

Stanley  Durham 

Sheffield 

\r  W.  A.  G.  Kneale  is  wrong  when  he 
lys   that   "the   EEC   is   essentially  an 
conomic  community." 
The  so-called  European  Economic  Com- 
lunity   is    essentially   a   political  com 
lunity,  designed  to  bring  all  its  member- 


countries  under  one  government  (appoin- 
ted, not  elected)  that  has  the  power  to 
over-ride  the  parliaments  of  all  the  member 
nations. 

It  shows  how  insidious  is  the  propa- 
ganda of  the  EEC  that  even  the  NPU's 
liaison  secretary  can  be  persuaded  that 
the  Community  is  simply  a  trading 
organisation,  without  his  seeing  it  for 
what  it  really  is. 

Arthur  G.  Wells 

Maidstone,  Kent 

Dispensers  undervalued? 

As  a  dispenser  with  40  years'  experience, 
I  have  read  many  letters  in  various 
pharma  journals  about  the  low  level  of 
remuneration  pharmacists  receive,  but  I 
have  yet  to  read  a  letter  about  the  low 
remuneration  their  "unqualified"  dispen- 
sers also  receive. 

The  average  wage  of  an  experienced 
"unqualified"  dispenser  is  about  50p  per 
hour.  For  this  magnificent  sum  we  have 
to  do  a  responsible  and  a  very  exacting 
job.  A  pharmacy  cannot  function  without 
a  pharmacist  in  charge,  but  neither  can 
it  function  properlv  without  its  supporting 
staff. 

At  present  day  rates  of  pay,  50p  per 
hour  is  less  than  a  charwoman  would 
expect  to  receive  for  her  labour.  Perhaps 


the  time  has  now  come  for  all  pharmacies 
to  be  nationalised  so  at  least  we  would 
all  get  a  decent  living  wage. 

M.  S.  Wade 

Newport,  Gwent 

Craigavon  profit  margin 

After  publication  of  the  article  on 
Craigavon  health  centre  pharmacy  in 
Chemist  &  Druggist,  February  23,  the 
figure  of  35  per  cent  quoted  as  the  gross 
profit  margin  was  questioned.  A  letter 
from  Mr  R.  Idris  Hughes  and  our  reply 
were  published  in  the  issue  of  April  27. 

In  the  course  of  last  year's  audit,  that  is 
for  the  year  ended  March  31,  1974,  the 
accountants  discovered  that  the  liabilities 
at  March  31,  1973,  had  been  understated 
by  £1,082.  The  figures  for  that  particular 
year  have  been  adjusted  to  show  a  nett 
profit  of  £990  instead  of  £2,072.  The  gross 
profit  for  the  year  ended  March  31,  1973, 
was  therefore  32-1  per  cent  (gross  profit 
of  £5,983  on  sales  amounting  to  £18,666). 
The  figure  for  the  year  ended  March  31, 
1974,  is  30  0  per  cent. 

I  feel  we  ought  to  make  known  what 
happened  in  fairness  to  Mr  Hughes  who 
obviously  made  careful  calculations. 

W.  Gorman,  Secretary, 
Pharmaceutical  Society  of 
Northern  Ireland 
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'Boots  dictate  pace  of  retail 
pharmacy/  Fraser  inquiry  told 


■1111 


"Boots'  assistants  were  much  better  trained 
than  Frasers.  Other  retail  pharmacy  outlets 
went  out  of  their  way  to  obtain  Boots' 
trained  staff."  That  was  one  of  the  com- 
ments made  to  the  Monopolies  and 
Mergers  Commission  by  those  members 
of  Company  Chemists'  Association  (ex- 
cluding Boots)  who  replied  to  the  Com- 
mission's invitation  to  give  evidence  in 
the  proposed  merger  of  Boots  Co  Ltd 
and  House  of  Fraser  Ltd  announced  in 
November  1973.  In  supporting  the  pro- 
posed merger  the  Association  said  also 
that  "the  professionalism  of  Boots  and  its 
ability  to  couple  keen  pricing  policies 
with  quality  merchandise  and  first-class 
service  would  benefit  Fraser's  retail  out- 
lets" and  the  merger  would  "stimulate 
competition".  Boots  had  dictated  the  pace 
in  the  field  of  retail  pharmacy  and  it 
was  the  ambition  of  Boots'  competitors 
to  match  its  performance  in  both  price 
and  service". 

As  previously  mentioned  (C&D,  May 
25,  p  674),  the  Commission  concluded 
that  the  merger  might  be  expected  to 
operate  against  the  public  interest  and 
this  was  accepted  by  the  Secretary  of 
State  for  Prices  and  Consumer  Protec- 
tion. The  full  report  (HM  Stationery 
Office,  price  £0-34)  issued  on  Wednesday, 
was  delayed  because  of  an  industrial  dis- 
pute at  the  Stationery  Office. 

Less  choice  for  consumers 

Adverse  comments  were  made  by  the 
National  Chamber  of  Trade  (NCT),  the 
Scottish  Druggists  Association  (SWDA) 
and  the  Scottish  Pharmaceutical  Federa- 
tion (SPF).  NCT  said  the  merging  of 
companies  of  such  size  could  help  them 
to  "manipulate  the  market"  as  to  affect 
supplies  to  others  in  the  same  kind  of 
business.  There  would  be  less  choice  for 
the  consumer  due  to  "large  scale  central 
buying  policies". 

SWDA  pointed  out  that  "half  the 
toiletries  sold  through  chemists'  outlets 
are  already  sold  by  Boots'  ...  In  our 
view  there  would  be  a  monopoly  position 
with  these  articles  and  could  well  affect 
the  viability  of  the  dispensary  side  of 
the  independent  retail  pharmacy". 

SPF's  evidence  pointed  out  that  they 
were  against  the  establishment  of  dis- 
pensing outlets  in  premises  which  also 
dealt  with  other  than  known  chemists' 
lines".  The  Federation  also  mentioned 
that  the  position  of  pharmacy  within  the 
enlarged  European  Economic  Community 
was  still  in  a  state  of  flux,  the  proposed 
merger  ought  to  be  looked  at  in  that 
context  as  well. 

From  department  stores  (three)  came 
a  suggestion  that  "Boots  had  proved  it- 
self very  competent  in  operating  chemists' 
shops,  but  it  should  not  dissipate  its  ener- 


gies by  expanding  into  an  entirely  different 
kind  of  retail  operation". 

Below  are  figures  giving  the  national 
market  for  a  number  of  goods  and  the 
percentage  share  held  in  1972  by  Boots 
and  Fraser. 

Goods  Market  (£m)    Boots  %   Fraser  % 


Dispensing  255 

Chemists'  goods  166 

Toiletries  390 

Photographic  156 


16-6  negligible 

22-5  negligible 
263  2-6 
13-7  0-3 


'Showdown'  on  doctor 
dispensing  predicted 

"A  showdown  over  rural  dispensing  by 
general  practitioners  is  now  inevitable." 
says  an  article  in  a  recent  Pulse. 

The  author  says  that  the  General 
Medical  Services  Committee  has  now  to 
submit  persuasive  counter-arguments  to 
the  Department  of  Health's  proposals  that 
the  one-mile-limit  rule  should  be 
abolished,  that  areas  where  it  is  not  easy 
for  patients  to  get  to  the  nearest  phar- 
macy should  in  future  be  designated  by 
Family  Practitioner  Committees  and  that 
no  new  patients  should  be  accepted  for 
dispensing  by  the  doctor  unless  he  is  in 
one  of  the  special  areas. 

A  spokesman  from  the  National  Phar- 
maceutical Union  said  on  Monday  that 
the  Central  NHS  (Chemist  Contractors) 
Committee  was  still  waiting  to  fix  a  new 
date  for  a  meeting  with  Dr  David  Owen, 
Minister  for  Health,  and  that  there  had 
been  no  further  developments  concern- 
ing doctor  dispensing  since  the  last  meet- 
ing with  the  Department. 

Co-op  stamps:  Concern 
for  employees 

Mr  Roger  Odd,  an  employee  pharmacist 
who  has  just  been  co-opted  to  the  general 
practice  subcommittee  of  the  Pharmaceu- 
tical Society's  Council,  hopes  that  the 
problems  posed  for  employees  by  the  Co- 
operative societies'  go-ahead  for  dividend 
stamps  on  medicines  can  be  raised  when 
he  attends  his  first  subcommittee  meeting 
next  month. 

Mr  Odd  believes  that  while  there  could 
be  no  come-back  against  a  pharmacist 
who  refused  to  obey  an  unlawful  com- 
mand, those  who  ignored  a  direction  that 
was  simply  a  matter  of  policy  were  in  a 
"sticky  situation".  He  told  C&D  on 
Tuesday  that  "enlightened"  companies 
should  seek  the  views  of  their  pharmacist 
employees  on  professional  questions,  and 
take  note  of  their  opinions. 

Mr  R.  Sykes,  a  Co-operative  society 
pharmacist  and  treasurer  of  the  Salaried 
Pharmacists'  Union  who  was  to  be  co- 
opted  with  Mr  Odd.  told  C&D  that  he  is 
not  taking  up  the  invitation. 


New  president  of 
Irish  Society 

Dr  William  Boles  was  elected  president 
of  the  Pharmaceutical  Society  of  Ireland 
at  the  Society's  Council  meeting  held 
last  week.  Dr  Boles  joined  the  Society's 
Council  in  April  1964,  was  treasurer 
1970-72,  and  has  been  vice-president  for 
the  past  two  years.  Other  officers  elected 
at  the  meeting  were  Mr  Michael  F. 
Walsh  as  vice-president,  and  Mr  Patrick 
Browne  as  treasurer. 

Pricing  Authority  'back 
on  schedule'  next  year 

Prescription  pricing  should  be  "back  on 
schedule"  by  the  end  of  January  (for  pre- 
scriptions submitted  during  December),  it 
was  stated  at  a  meeting  of  the  Prescrip- 
tion Pricing  Authority  last  week. 

On  delays  in  pricing,  it  was  reported 
to  the  meeting  that,  of  the  90  areas  in 
England,  more  than  half  were  being 
completed  and  certifications  of  account 
were  forwarded  to  Family  Practitioner 
Committees  in  time  for  payment  on  the 
date  due;  about  25  areas  were  delayed 
by  a  week  or  so;  and  only  the  last  areas 
to  be  certified  were  delayed  by  about 
three  weeks.  Every  effort  was  made  to 
rotate  areas  so  that  the  same  ones  were 
not  last  each  month. 

The  delays  had  been  building  up  for 
some  time,  and  related  to  staff  recruit- 
ment problems.  In  1973  and  1974 
Authority  staff  had  been  about  100  below 
the  minimum  necessary  of  about  1,600 
and  had  coincided  with  an  increasing 
number  of  prescriptions.  This  year  staff 
recruiting  had  been  "a  success"  and  500 
recruits  were  in  training. 

Other  points  from  the  meeting  in- 
cluded: the  100  per  cent  "on  account" 
payments  to  be  made  on  November  1 
(last  week,  p  546)  would  be  for  prescrip- 
tions dispensed  in  September,  not  Octo- 
ber as  reported;  the  Authority  was  con- 
fident it  could  undertake  the  calculations 
necessary  to  establish  the  additional 
"lump  sum"  payment  for  1974  (last  week, 
p  546)  without  detriment  to  the  plans  to 
eliminate  the  monthly  payment  delays; 
plans  were  well  advanced  for  the  estab- 
lishment of  an  additional  divisional  office 
in  Lancashire;  and  the  Authority  proposed 
to  move  the  No  12  divisional  office  from 
Birmingham  to  new  accommodation  in 
West  Bromwich  next  year. 
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Yorkshire  Regional  conference,  Leeds 


'Yes'  vote  for  a  State 


pharmacy  service 


By  nearly  2  to  1  members  of  the  York- 
shire Region  voted  in  favour  of  a  State 
pharmaceutical  service  after  a  debate  on 
Sunday,  thirty  members  were  "for"  and 
17  "against"  after  the  debate  changing  the 
vote  taken  before  the  debate  when  25 
were  "for"  and  20  "against". 

The  motion  was  "the  future  of  the 
profession  is  in  a  State  Pharmaceutical 
Service".  Proposers  were  Ian  F.  Jones 
and  Dr  T.  G.  Booth  and  the  opposition 
was  led  by  J.  P.  Kerr  and  D.  M.  Cross- 
land. 

All  the  speakers  made  it  clear  that  the 
views  given  did  not  necessarily  represent 
their  opinions  as  individuals,  but  were 
being  presented  merely  to  reflect  one  or 
other  sides  of  the  argument  as  they  under- 
stood it. 

Mr  Jones  said  that  many  things  pointed 
to  a  bleak  future  for  pharmacy.  The 
irecent  B.M.A.  recommendation  that 
Inurses  should  be  trained  in  prescription 
jwriting.  There  was  the  difficulty  in  en- 
forcing RPM  for  medicines  and  the 
impact  of  consumerism  on  supervision. 

Background  statistics  showed  that 
something  was  needed  to  save  the 
situation. 

The  following  table  showed  the  increas- 
ing number  of  items  dispensed  in  phar- 
macies in  England  and  Wales. 


Year 

total 
items 

phar- 
macies 

items 
each 

phar- 
macists 

1949 
1955 
1973 

202m 
226m 
284m 

12,745 
13,346 
10,400 

15,849 
16,815 
27,317 

25,662 
26,895 
30,188 

However  the  author  estimated  that 
probably  60  per  cent  of  the  pharmacists 
were  now  dispensing  less  than  the  national 
average  number  of  prescriptions  per 
pharmacy. 

Of  pharmacies  open  for  a  whole  year 
he  calculated  that  18-9  per  cent  dispensed 
36,000  prescriptions  and  over  in  1972. 

A  pharmacy  dispensing  less  than  6,000 
prescriptions  annually  received  £964  gross 
income  from  the  NHS  in  1973,  thos^ 
dispensing  36.000  and  over  received 
£12,288. 


compared  with  the  24,514  average  for  Gt 
Britain  for  all  pharmacies,  whereas  phar- 
macies, excluding  Boots  dispensed  an 
average  of  22,700. 

There  was  an  increasing  dependence  on 
NHS  in  independent  pharmacies.  In  1947 
the  NHS  receipts  accounted  for  7  per 
cent  of  the  turnover  in  1955  it  was  29 
per  cent  1965,  41  per  cent  and  in  1973 
47  per  cent. 

The  share  of  the  sales  of  traditional 
goods  had  been  eroded  by  other  com 
petitors  and  all  signs  pointed  to  a  gloomy 
picture  if  general  practice  pharmacy  con- 
tinued as  at  present.  He  contrasted  the 
new  pay  scales  for  the  hospital  pharma- 
cist and  their  average  hours  of  work.  The 
present  NHS  contract  imposed  an  arduous 
task  upon  the  contractor. 

Blind  faith 

Mr  Kerr  suggested  nationalisation  in- 
dicated a  blind  faith  that  left  no  room 
for  the  rational  examination  of  the  merits 
of  the  case. 

loo  little  thought  had  been  given  to 
the  benefit  of  the  patient  in  the  health 
service.  Integration  had  benefited  admini- 
strators but  no  benefits  had  "worked 
through  to  the  patient." 

Protagonists  of  nationalisation  had  sug- 
gested it  would  save  money,  raise  the 
status  of  pharmacy,  enable  general  prac 
tice  to  be  carried  out  in  health  centres 
away  from  the  trappings  of  commercial 
practice.  The  savings  were  usually  based 
on  the  right  to  substitute  patented  drugs 
—  "a  dangerous  step  leading  to  the 
accusation  of  inferior  supplies  in  the 
NHS". 

Those  who  argued  nationalisation  did 
not  take  into  account  the  cost  of  main- 
taining unit  stocks  in  every  pharmacy. 

On  the  argument  that  the  standard  ot 
pharmacy  would  be  raised  under  nationa- 
lisation Mr  Kerr  suggested  pharmacists 
in  general  practice  would  only  achieve 


the  status  they  desired  when  they  became 
confident  in  themselves,  and  when  thev 
recognised  that  patients  presenting  pre- 
scriptions   were   their  responsibility. 

Those  who  sought  political  solutions  to 
solve  pharmacy's  problems  might  considei 
licensing  and  financial  support  for  phar- 
macies in  low  population  areas. 

Supporting  the  motion  Dr  Booth  asked 
what  was  the  real  attitude  to  a  State 
service,  it  had  never  been  evaluated. 
Pharmacists  could  not  be  said  to  be 
satisfied  with  the  current  situation,  leap 
frogging,  rota  breaking,  doctor  dispensing 
were  but  few  areas  of  discontent. 

"Do  you  work  unsocial  hours  will- 
ingly?" he  asked  more  and  more  the  pro- 
fession consisted  of  employees  working  in 
pharmacies  owned  by  others. 

Did  pharmacists  want  to  continue  the 
status  quo  with  its  competition  in  the 
non-medical  itams  of  business? 

Health  centres 

The  current  basic  pharmaceutical  think- 
ing was  in  terms  of  health  centres  equip- 
ped with  the  sophisticated  apparatus 
necessary  for  the  health  team. 

"The  future  of  medical  practice  will  not 
be  in  domiciliary  visits.  The  patients  will 
be  taken  to  appropriate  centres  for 
diagnosis  and  treatment.  "If  we  hang  on 
to  the  tenuous  thread  of  commercialism 
we  can  never  be  in  the  health  care  team." 

Rejecting  the  motion  Mr  Crossland  be- 
lieved the  future  of  the  profession  did 
not  lie  in  any  sort  of  service  unless 
pharmacists  were  making  the  decisions 
controlling  that  service.  The  future  of 
the  profession  depended  upon  its  ability 
to  provide  a  service  to  the  public.  He 
claimed  the  present  structure  was  sound 
enough  to  provide  such  a  service. 

The  motion  referred  only  to  the  future 
of  the  profession  "We  must  be  careful 
not  to  take  the  selfish  view"  consider- 
ing only  members  of  the  profession.  Their 
interests  and  future  should  be  considered 
along  with  the  service  they  provided.  "On 
that  hangs  our  reputation  and  our  stand- 
ing in  the  community." 

Mr  Crossland  emphasised  that  both  the 
pharmacist  in  general  practice  and  the 
patient  gained  from  the  present  system. 

The  patient  had  access  to  a  wide  avail- 
ability of  pharmacies  and  professional 
men  and  women  providing  the  service. 
The  public  has  shown  it  wanted  the 
easy  access  to  ihe  service.  The  pharma- 
Concluded  on  p  578 


Opposer,  J.  P. 
Kerr,  and 
proposer,  Ian  F. 
Jones,  continue 
the  debate 
during  the  group 
meetings 
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Veterinary  Pharmacopoeia 
out  in  1976 


A  veterinary  compendium  is  to  be  pub- 
lished in  1976  as  a  part  of  the  British 
Pharmacopoeia,  and  the  1978  BP  is  to 
include  official  requirements  at  present 
given  in  the  British  Pharmaceutical 
Codex. 

This  is  stated  in  the  British  Pharma- 
copoeia Commission's  annual  report  for 
1973  which  is  included  in  the  Medicines 
Commission's  anual  report  1973  (HM 
Stationery  Office,  House  of  Commons 
Paper  330,  1974,  £0-65)  published  last 
week.  In  1972  the  Medicines  Commission 
resolved  that  the  British  Pharmacopoeia 
should  be  the  only  official  compendium  of 
standards  for  medicines  in  the  UK,  but 
the  standards  for  human  and  veterinary 
medicines  should  be  issued  separately. 

The  Pharmacopoeia  Commission  has 
enlarged  "to  provide  additional  help  in 
the  spheres  of  pharmacy  and  human  and 
veterinary  medicines"  —  it  now  consists 
of  18  members  and  has  appointed  20 
advisory  committees  and  a  number  of 
specialised  panels.  The  Commission's  pro- 
gramme includes  the  publication  of  the 
British  Pharmacopoeia  (Veterinary)  in 
1976,  a  BP  addendum  in  1975,  and  a  new 
edition  of  the  BP  in  1978  incorporating 
the  Codex  standards,  but  without  the 
Codex's  full  accounts  of  pharmacological 
actions  and  therapeutic  and  pharmaceu- 
tical uses  of  monographed  substances. 
The  Pharmaceutical  Society  has  agreed 
that  the  Commission  will  undertake  the 
inquiries  and  technical  investigations  lead- 
ing to  the  drafting  of  any  amendments 
to  the  current  BPC  and  the  Society  is  to 
arrange  their  publication.  The  responsi- 
bility for  issuing  new  veterinary  non- 
proprietary names  has  also  passed  from 
the  Society  to  the  Pharmacopoeia  Com- 
mission, and  a  supplementary  list  was 
under  preparation  at  the  end  of  the 
year.  The  Commission's  Digoxin  Tablets 
Panel  has  completed  its  collaborative  ex- 
perimental work  on  a  reproducible  method 
for  dissolution  testing  and  at  the  end  of 
the  year  the  Commission  was  seeking 
wider  medical  advice  on  the  most  desir- 
able clinical  criterion  for  such  a  test. 

TSA  repeal 

The  section  of  the  report  on  the  work 
of  the  Medicines  Commission  itself  says 
that  before  any  repeal  of  the  Therapeutic 
Substances  Act  could  take  place,  arrange- 
ments would  have  to  be  made  so  that 
provisions  contained  in  the  large  number 
of  regulations  under  the  Act  could  be 
imposed  on  licensees.  The  Commission 
was  consulted  on  the  Department  of 
Health's  proposal  that  the  requirements 
should  be  included  in  a  compendium. 
That  would  make  manufacturers,  who 
were  thinking  of  entering  that  sphere, 
aware  in  advance  of  the  requirements 
they  would  need  to  meet;  enable  changes 


to  be  made  in  the  requirements  without 
the  necessity  for  recalling  all  licences  for 
amendment;  and  eliminate  the  need  for 
incorporating  complex  and  extensive  re- 
quirements in  individual  licences.  The 
Commission  accepted  that  such  a  com- 
pendium could  have  advantages  in  the 
period  immediately  following  repeal  of 
Part  I  of  the  Act  and  agreed  to  support 
the  proposal  in  principle. 

The  report  also  dealt  with  the  work  of 
the  Committee  on  Safety  of  Medicines 
and  the  Veterinary  Products  Committee. 
The  Committee  on  Safety  of  Medicines, 
in  June  1973,  advised  that  effervescent 
preparations  containing  aspirin  should  not 
be  recommended  or  promoted  for  any  in- 
dication relating  to  gastro-intestinal  con- 
ditions, and  the  only  reference  to  such  a 
condition  should  be  in  terms  of  use  for 
"headache  and  upset  stomach".  The 
Committee  also  considered  possible  ways 
of  making  "new"  products  (containing  a 
novel   substance   or    compound)  readily 


Babymilk  manufacturers  have  welcomed 
the  recent  report  on  infant  feeding 
(last  week  p  547). 

Cow  &  Gate  Ltd  believe  the  report 
must  be  to  the  benefit  of  babies.  They 
maintain  close  relationship  with  paedia- 
tricians and  were  already  aware  of  the 
research  on  which  the  conclusions  were 
based;  hence  the  introduction  of  their 
three  low  solute  milks.  They  say  their 
advice  on  mixed  feeding,  published  for 
mothers,  follow  the  general  lines  suggested 
in  the  report  and  the  need  to  restrict 
sucrose  and  salt  was  taken  into  account 
in  formulating  the  babymeals. 

Glaxo-Farley  Foods  say  they  have 
always  agreed  that  breast  milk  is  best 
and  only  promote  their  babymilks  as 
suitable  alternatives.  Similarly,  they  have 
been  closely  involved  with  the  doctors 
compiling  the  report  and  know  that 
Ostermilk   complete   formula   was  com- 


The  National  Pharmaceutical  Union 
Executive  is  to  consider  next  week  the 
proposed  increase  in  class  4  national  in- 
surance contributions  payable  by  the  self- 
employed. 

A  spokesman  said  the  NPU  were 
naturally  concerned  about  the  increases 
and  would  wherever  possible  make  repre- 
sentations through  the  National  Trade 
and  Kindred  Organisations  Committee. 
The  British  Medical  Association  has  al- 
ready protested  to  the  Government  about 
the  scheme. 

The  proposals  were  put  forward  in  the 
Social  Security  Amendment  Bill  which 
fell   when  the  last  Parliament  was  dis- 


identifiable  to  doctors,  who  would  be 
asked  particularly  to  report  all  suspected 
reactions  to  such  products.  It  was  agreed 
to  send  a  list  of  all  products  designated 
as  "new"  to  all  doctors,  and  it  would  be 
regularly  reviewed  and  updated.  Discus- 
sions also  took  place  on  indicating  such 
products  in  appropriate  publications  by 
means  of  a  symbol. 

A  memorandum  by  the  Medicines  Divi- 
sion of  the  Department  of  Health  at  the 
end  of  the  report  states  that  a  total  of 
514  applications  for  product  licences  and 
194  for  clinical  trial  certificates  were 
received  in  1973;  312  such  licences  and 
134  certificates  were  granted  in  the  same 
period.  Interim  licences  were  granted  for 
128  products,  for  which  applications  for 
product  licences  of  right  were  made  out 
of  time,  and  a  further  70  such  late  appli- 
cations were  under  considerations.  A 
special  section  was  set  up  to  deal  with 
applications  for  changes  in  the  terms  of 
product  licences  or  clinical  trial  certifi- 
cates nearly  1,800  such  applications 
were  received  during  the  year,  the 
majority  being  for  minor  changes. 

Professional  and  lay  staff  of  the  divi- 
sion were  also  engaged  in  detailed  work 
preparatory  to  the  drafting  of  proposed 
labelling  regulations.  The  Defect  Reporr 
Centre  at  Finsbury  Square  House  received 
192  reports  of  defects  in  drugs,  in  45  of 
which  patients  were  involved.  Some  45 
cases  were  unsubstantiated  and  61  related 
to  defects  in  intravenous  or  peritoneal 
dialysis  fluids. 


pletely  in  line  with  the  recommendations. 
The  company  stipulates  that  no  sugar 
should  be  added  to  the  milk  and  they 
have  standardised  the  scoop  to  the  extent 
of  using  one  per  fluid  ounce,  with  no 
half  scoops  to  confuse  mothers. 

John  Wyeth  &  Brother  Ltd  agree  "more 
or  less  word  for  word"  with  the  recom- 
mendations. They  have  even  sponsored 
a  film,  "Breast  feeding,"  to  be  shown 
to  mothers  explaining  that  breast  feeding 
is  best.  But  if  the  mother  is  unwilling 
or  unable  to  breast  feed,  they  feel 
Gold  Cap  SMA  is  a  close  alternative. 
□  The  Food  Standards  Committee  have 
only  had  12  replies  to  their  requests  for 
information  for  the  review  of  infant 
foods  announced  earlier  this  year  (C&D, 
April  27,  p  502).  The  Committee  is  to 
consider  the  need  for  controls  over 
consumption,  description,  labelling  and 
advertising  of  such  products. 


solved.  In  addition  to  the  flat-rate  class 
2  contributions  there  would  be  a  new 
earnings-related  class  4  contribution  for 
the  self-employed,  including  married 
women  and  widows.  From  April,  1975, 
they  would  have  to  pay  8  per  cent  of 
earnings  between  £1,600  and  £3,600  per 
annum  to  the  inland  revenue  along  with 
schedule  D  tax  but  would  not  be  entitled 
to  any  additional  benefit. 
□  The  National  Food  and  Drinks  Federa- 
tion has  written  to  the  chancellor  warn- 
ing that  the  VAT  collection  system  is  in 
danger  of  collapse  if  the  Government 
tries  to  load  further  burdens  on  to  re- 
tailers, according  to  The  Grocer. 


Baby  milk  firms  welcome  infant  feeding  report 


IMPU  may  support  protests  over  self-employed  'tax' 


26  October  1974 


Chemist  &  Druggist  577 


You  could  be  sitting 
very  comfortably 

with  LANTEX. 


Are  you  sitting  uncomfortably? 


Lantex  helps  prevent  ticklish  problems. 


It  can  happen  to  almost  anyone,  anywhere.  You 
feel  an  irritation  and  the  best  you  can  do  is  fidget 
and  hope  it  goes  away.  It's  a  common  prof 
can  be  caused  by  PVC  seats  or  un  i 
of  synthetic  fabrics.  These  can  pre\\ 
'breathing'  naturally.  Instead, 
bottom  becomes  ideal  for  I 
thrive  on  heat  and  moisture, 
irritation  -  and  you  fido^t, 
toilet  tissues  can  do  a  lou> 
cleanse  the  area  much  more  i 
ordinary  toilet  oaper  alone  c?y 
the  bacteria  tt  J 
soften,  soothf 
more  comfor 

Lantex 
packed  in  fc 
wherever  yr 

Forfr 
Lantex,  pie 
Lantex  Sa 
Sterling  H 
Surbiton, 
Surrey  K" 


*  Lantex  -the  first  moist  toilet  tissue,  designed 
to  help  eliminate  the  anal  irritation  and  itching  that 
millions  suffer  from. 

*  A  series  of  advertisements  in  a  variety  of 
national  newspapers  and  magazines  telling  your 
customers  what  Lantex  is  all  about. 

*  Over  1 00,000  sample  requests  in  one  month 


alone -that's 
effective  advertising! 

#  Special  Bonus  Offer-see  your  Sterling  Health 
representative  for  details. 

*  Order  your  supplies  of  Lantex  now  and  you 
could  be  sitting  very  comfortably  -  and  so  could  " 
your  customers, 


(Sterling  Health) 

Family  products  you  can  trust. 
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Topical  reflections 

BY  XRAYSER 

A  symbol 

In  the  "forum"  of  the  conference  on  voluntary  organisations,  run  by  the 
Institute  of  Pharmacy  Management,  Mr  C.  V.  Hammond  called  for  a 
universal  symbol  so  that  the  public  could  easily  identify  a  pharmacy.  I  had 
to  read  that  again  to  discover  whether  I  had,  by  any  chance,  misread  or 
misunderstood  it,  but  that  is  what  Mr  Hammond  said.  And,  on  reflection, 
I  begin  to  see  what  Mr  Hammond  was  driving  at,  for  it  becomes,  in  an 
age  in  which  pharmacists  seem  bent  on  doing  everything  possible  to 
conceal  their  identity,  more  and  more  important,  if  pharmacy  is  to  survive, 
for  the  public  to  be  able  to  recognise  a  pharmacy  when  they  see  one — to 
be  sure,  before  walking  in  with  their  prescriptions,  that  they  are  not  in  a 
cut-price  store  or  supermarket,  where  they  would  look  foolish  in  the 
extreme  if  they  produced  an  EC10  and  found  themselves  in  a  parking  lot 
cluttered  up  with  wire  baskets  and  trolleys. 

But  in  my  travels  I  am  conscious  of  some  effort  being  made  to  bring  it 
home  to  the  public  that,  contrary  to  what  they  might  have  thought, 
"Prescriptions  are  dispensed  here,"  for  apologetic  notices  to  that  effect 
are  beginning  to  appear  among  the  other  symbols  decorating  doors  and 
windows.  Of  course  we  can't  go  back  to  the  specie  jar  and  the  carboy, 
for  most  of  them  are  now  in  the  USA,  but  it  should  be  possible,  without 
any  need  for  a  symbol,  to  make  a  pharmacy  look  pharmaceutical. 

Mr  Beanland  said  he  was  convinced  that  some  system  was  necessary  to 
help  retail  pharmacists,  though  he  did  not  think  that  Care  or  Apocaire 
provided  the  answer.  Nor  did  he  think  that  using  identical  shop-fronts  or 
other  means  of  identity  would  help.  "There  is  no  advantage  to  a  pharmacist 
in  promoting  the  same  thing  at  the  same  time  at  the  same  price,  and 
national  advertising  does  not  direct  a  single  customer  to  your  particular 
shop,"  he  went  on.  I  agree  with  Mr  Beanland,  and  I  am  meeting  an 
increasing  number  of  pharmacists  who  are  beginning  to  think  as  he  does. 

Security 

I  still  await  delivery  of  my  security  cabinet.  Reports  suggest  that  the  degree 
of  security  is  a  doubtful  quantity  and  that  my  first  reaction  was  not  far  out 
when  I  suggested  that  it  should  have  stencilled  on  it  the  words:  "Do  not 
look  anywhere  else — they  are  all  here."  The  report  of  the  theft  of  such  a 
cabinet  containing  strychnine  is  most  alarming,  but  what  more  natural  than 
to  keep  the  strychnine  apparently  safely  under  lock  and  key  in  a  steel 
cabinet  bolted  to  the  floor  or  the  wall  ? 

The  National  Pharmaceutical  Union  has  seen  fit  to  tell  the  Home  Office 
that  it  proposes  to  give  pharmacists  advice  that  only  drugs  or  substances 
covered  by  the  Misuse  of  Drugs  Act  and  the  Safe  Custody  Regulations 
should  be  stored  in  security  cabinets,  for  the  cabinets  are  now,  by  far,  the 
most  vulnerable  part  of  retail  pharmaceutical  premises. 

Meantime,  an  intruder  would  have  some  difficulty  in  locating  which  of 
several  cupboards  would  yield  what  he  seeks — I  sometimes  have  to  think 
myself.  But  if,  as  we  are  told,  there  are  12,000  pharmacies  and  the  boxes 
are  about  £50  each,  that  is  a  lot  to  pay  for  insecurity. 


Northern  Ireland  prizes 

Prizes  presented  at  Queens  University, 
Belfast,  last  week  were  as  follows: — 

Pharmaceutical  Society  of  Northern 
Ireland  prize  for  distinction  in  final  year, 
Miss  V.  A.  Hurst;  Society's  prizes  for 
distinction  in  pharmaceutical  chemistry, 
Mr  N.  C.  Morrow,  in  pharmacology, 
Miss  V.  A.  Hurst,  and  in  pharmacognosy, 
Miss  A.  B.  Fink;  Ulster  Chemists  Associ- 
ation (Associates'  Section)  prizes  for 
distinction  at  level  2  studies,  Mr  S.  C. 
Griggs,  and  level  1  studies,  Mr  I.  A. 
McConkey;  Imperial  Chemical  Industries 
prize  for  distinction  in  dispensing,  Mr  K. 
M.  K.  Harte;  Evans  Medical  prize  for 
distinction  in  pharmaceutics.  Miss  V.  A. 
Hurst;  Boots  Co.  prize  for  best  project 
in  final  year,  Mr  N.  C.  Morrow;  Parke- 
Davis  &  Co  prize  for  distinction  in 
pharmaceutical  legislation.  Miss  C.  A. 
Boyd.  (Report  of  prize-giving  see  p  587.) 


Yorkshire  conference 

Continued  from  p  575 

cists  gained  by  being  in  day  to  day  con- 
tact with  the  public.  The  taxpayer  gained 
because  the  capitalistic  situation  created 
efficiency  by  its  competitiveness. 

Dealing  with  references  to  the  Boots 
organisation  Mr  Crossland  suggested  that 
merely  quoting  average  figures  was  fal- 
lacious. Boots  had  a  range  of  pharmacies 
"across  the  board".  If  looked  at  in  com- 
parison with  others  in  the  profession 
"the  lines  are  parallel.'' 

It  was  essential  to  show  concern  for 
the  possible  reduction  in  the  quality 
of  the  service  and  the  almost  certain 
transfer  of  the  control  of  the  profession. 
The  future  of  the  profession  was  in  a 
service  based  on  the  present  structure 
"accepting  that  it  needs  improvement". 
Partial  state  service  and  partial  contractor 
service  combined  gave  professional  free- 
dom and  met  the  needs  of  the  public. 

After  the  speeches,  discussion  groups 
were  formed  and  later  the  chairmen 
"reported  back".  There  was  a  general 
view  that  pharmacy  had  "stood  still", 
dissatisfaction  with  long  hours,  an  in- 
ability to  use  skill  and  knowledge,  and 
general  "job  dissatisfaction".  One  group 
felt  there  should  be  limitation  of  phar- 
macies —  under  a  pharmacy  board. 

Another  group  wanted  a  working  party 
to  consider  the  future  of  the  profession 
and  move  from  the  status  quo  to  a  new 
system  embracing  health  centres  and  a 
peripheral  community  system. 

During  the  discussion  Mr  Kerr  took  up 
the  question  of  job  satisfaction  and 
asked  if  they  really  meant  it.  "It  has 
always  been  our  role  to  stop  the  doctor 
doing  silly  things  to  patients".  A  few 
years  ago  the  problems  were  mainly  over- 
doses, "but  now  it  is  a  much  wider 
concept."  How  many  of  those  who  com- 
plained of  the  lack  of  job  satisfaction 
really  got  involved  with  their  patients. 

Mr  Booth  suggested  that  if  the  Govern- 
ment could  be  encouraged  to  take  over 
retail  pharmacies  —  "the  cost  would  be 
infintesimal  compared  with  Maplin" — a 
lot  of  dissatisfaction  would  be  overcome. 


Deaths 

Bowes:  In  St  Georges  Hospital,  Toot- 
ing, on  October  13,  after  a  short  illness, 
Mrs  Isabel  Mary  Bowes  (nee  Bayley)  late 
of  78  West  End,  Kemsing,  Sevenoaks, 
Kent,  aged  75.  Mrs  Bowes  qualified  as  a 
pharmacist  in  1921.  Elder  daughter  of 
the  late  Cornelius  Bayley  MPS,  Upping- 


ham, Rutland,  she  had  early  training  at 
Gordon  Hall  School  of  Pharmacy,  then 
studied  at  Bloomsbury  Square  for  the 
minor  and  later  the  major.  Some  years 
with  Deane  &  Co,  Clapham  Common, 
followed.  She  was  a  regular  attender  for 
many  years  of  the  Square  Old  Girls  Asso- 
ciation. She  is  survived  by  two  sons  and 
four  grandchildren, 
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Philips 
Announce  the  Biggest 

Hood  Hair  Drier 
Promotion  ever! 


An  exciting  competition 
for  your  Customers 

who  could  win  this  super  new 
Austin  Allegro  1 1 00  De  Luxe  car 


Open  to  all  customers  who  buy  a  Philips 
Hood  Hair  Drier  between  now 
and  Christmas 


PLUS 

Every  entrant  gets  a  FREE  Philips  'Untangler'  Electric  hairbrush 
which  has  a  suggested  selling  price  of  £4.42  (inc.  VAT). 

-X-  Heavy  advertising  support 

Big  Space  Advertisements  in  Daily  Express.  News  of  the  World, 
Sunday  People.  Weekly  News  -  reaching  68%  of  all  women 
in  U.K. 

■X-ln-store  display  material  and  leaflets 


Philips  is  the  dominant 
brand  in  the  £1 ,000,000 
Hood  Hair  Drier  Market. 


WHATTHIS 
PROMOTION  MEANS 
FOR YOU 

■X-  Even  higher  sales  in  this 
peak  period  for  Hood  Hair 
Drier  Purchases 

-X-The  offer  applies  to  existing  stock 
you  already  have 

■K-  As  far  as  Hood  Hair  Driers  are 
concerned  people  are  going  to  be 
buying  Philips  this  Christmas 


So  order  your 
stocks  now  in  time 
for  the  sell-through ! 


PHILIPS 


SIMPLY  YEARS  AHEAD 


PHILIPS 
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Scoop  the  sunlamp  sales  peak 
with  Carmen's  new  Sundial. 


Now  the  cold  weather  is  here  so  is 
the  heaviest  demand  for  sunlamps. 
And  right  now  the  time  has  come 
for  you  to  start  profiting  from  the 
sunlamp  sales  peak  as  never  before. 

It's  come  with  Sundial,  the 
advanced  new  sunlamp  from 
Carmen. 

There  are  three  outstanding 
reasons  why  you  can  be  sure  of 
Sundial. 

1 .  Because  it  offers  your  customers 
such  safety  in  use  (the  special 
Sundial  filter  sees  to  that). 

2.  Because  Carmen  are  putting  so 
much  advertising  and  pro- 
motional support  behind  it. 

3.  Because  Sundial  is  precision 
engineered  inWest  Germany 
and  sold  by  Carmen  - 
famous  for  the  quality 
of  its  products. 
So  prepare  now  to 

profit  from  the  Sunlamp 
sales  peak  as  never  before. 


1.  The  Quartz  Glass  Filter 

The  Special  Sundial  filter  cuts  out  part  of 
the  ultra-violet  light  so  that  only  the  right 
amount  is  received  at  each  stage  of  tanning. 

2.  Timer/Alarm 

To  time  tanning  sessions  accurately,  safely. 

3.  The  Filter  Control 
Enables  the  filter  to  be  adjusted  with 
fingertip  ease. 

4.  Infra-Red 

The  soothing  warmth  of  infra-red  light  by 
simply  turning  the  selector  switch. 

5.  Distance  Measuring  Gauge 

To  set  the  correct  distance  for  tanning 
face  or  body. 

6.  Magnetic  Memory  Counters 

To  record  each  day  reached  in  thetanning 
course. 

7.  Tanning  Chart 

Shows  exact  time  and  filter  position  for 
each  tanning  session. 


C3 
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The  sunlamp  with  the  safety  filter 
The  Carmen  Curler  Co.  Limited 

Deer  Park  Road,  London,SW19  3UX.Telephone:  01-542-8500 
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Just  look 
at  the 
Advertising  & 

Promotional 
Power  behind 
SUNDIAL 
this  Winter 

A  tan  is  a  colour.  So  colour 
advertising  is  needed  to  sell 
sunlamps. 

The  Sundial  Campaign  in  Full 
Colour  will  reach  over  15  million 
of  your  customers  rightthrough 
the  peak  Sunlamp  buying  period 
and  into  the  Christmas  gifttrade 
too. 

Full  colour 
advertisements 
and  gift  features 


Sundial  for  winter  suntans 


will  be  appearing  in. 


Italian  launch 
for  'frozen 
cosmetics' 


A  range  of  "frozen  cosmetics"  goes  on  sale 
in  selected  pharmacies  and  perfumeries  in 
Italy  next  month — their  claim  being  that 
they  require  no  added  preservatives  and 
yet  retain  the  potency  of  their  natural 
ingredients  for  an  extended  period. 

A  new  company,  Frometics  SRL,  with 
headquarters  in  Rome,  has  been  set  up  to 
manufacture  and  distribute  the  products 
which  are  skin  "treatments"  rather  than 
cosmetics  in  the  usual  sense  of  the  word. 

The  main  feature,  so  far  as  the  retailer 
is  concerned,  is,  of  course,  that  the  pro- 
ducts arrive,  and  must  be  maintained,  in 
a  frozen  condition.  To  this  end  the  Fro- 
metics company  provide  their  concession- 
aires with  freezer  units,  and  if  the  con- 
sumer keeps  the  products  in  her  home 
freezer  the  life  is  said  to  be  unlimited.  In 
a  refrigerator  ice-box,  products  will  keep 
for  two  months,  and  in  the  refrigerator 
itself,  about  twenty  days. 

Unit-pack  presentation 

As  an  additional  aid  to  preservation, 
Frometics  treatments  are  supplied  in  num- 
bered unit-dose  packs,  each  identified  for  a 
specific  morning  or  evening  application, 
with  sufficient  for  fourteen  to  sixteen  days 
per  course  (there  are  six  course  types). 
Once  a  unit  pack  is  opened  it  must  be 
used  within  twenty-four  hours. 

Although  it  is  not  claimed  that  the 
Frometics  range  affects  the  cause  of  any 
medical  skin  condition,  the  products  may 
be  used  as  an  adjunct  to  treatment  by 
helping  to  eliminate  visible  manifestations 
in  the  skin.  In  Italy  the  purchaser  is  given 
a  voucher  for  a  free  medical  consulta- 
tion and,  as  diet  is  considered  an  impor- 
tant part  of  some  treatments,  a  personal 
diet  scheme  can  be  produced  by  the 
Frometics  diet  centre. 

Research  sponsored  in  Italy  by  Fro- 
metics and  reported  to  international  cos- 
metic congresses  over  the  past  three  years 
suggests    that    many   bacteriostats,  anti- 


PLUS 

Colourful,  simple-to-use  display 
material  for  you. 


Frometics  treatment  courses 
oxidants  and  synthetic  additives  to  cos- 
metics can  interfere  with  normal  "trans- 
port" functions  of  the  skin,  in  many 
cases  involving  allergic  phenomena.  It  was 
to  avoid  the  inclusion  of  such  potentially 
harmful  substances  that  this  new  class  of 
cosmetic  formulations  was  prepared.  All 
the  products  are  based  on  natural  vege- 
table or  animal  source  ingredients,  mainly 
those  used  also  for  nutritional  purposes;  the 
freezing  technique  excludes  the  necessity 
of  adding  preservative  agents.  The  tech- 
nique also  prevents  degradation,  particu- 
larly enzymatic,  of  "active  principles"  such 
as  vitamins. 

Several  technical  problems  have  been 
overcome  to  present  a  frozen  cosmetic.  It 
was  necessary  to  avoid  forming  ice  in  the 
watery  phase,  which  might  crack  the 
emulsion  and  allow  phase  separation;  also 
defrosting  had  not  to  cause  any  change 
in  the  product's  texture  or  appearance. 
Packaging  under  nitrogen  is  a  key  factor 
in  retaining  the  character  of  the  fresh 
product. 

Plans  are  being  formulated  for  market- 
ing the  Frometics  range  in  Britain,  it  is 
hoped  during  1975,  but  the  appropriate 
outlets  for  the  British  market  have  yet  to 
be  determined.  A  factor  here  is  price — in 
Italy  a  course  retails  at  around  the  equiv- 
alent of  £30,  putting  the  product  at  the 
top  end  of  the  market. 

However,  with  growing  international  in- 
terest in  setting  limits  to  microbiological 
contamination  in  cosmetics,  and  obvious 
potential  in  relation  to  some  topical  medi- 
cal preparations,  the  techniques  patented 
by  Frometics  could  have  a  broader  future 
than  simply  creating  up-market  cosmetics. 


Presenting  the 
Frometics  range 
to  Italian  beauty 
editors  on 
October  11  in 
Rome,  left  to 
right,  Dr  Luigi 
Coluccia,  general 
consultant, 
Frometics,  Miss 
Margaret 
Bochskandl, 
export  manager, 
Dr  Dante  Del 
Popolo,  chairman, 
and  Dr  Paolo 
Rovesti 
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\\Hlcome  give  your 
customers  the  treatment 


they  deserve. 


"Emprazil 


flu.  ?  he. 


i 


pot 


Cheshire- 


The 


They've  been  putting  up  with 
the  headaches  of  the  heavily  advertised 
analgesic  market  long  enough. 

But  now  your  Wellcome 
Consumer  Division  representative 
has  a  complete  range  of  relief  for  all 
their  headaches,  pains,  colds  and  'flu. 


Our  repackaged  CalpoL*  Emprazil* 
and  new  formula  Hypon*  are  only 
available  to  chemists;  so  your 
customer  has  reason  to  expect  the  best 
possible  treatment. 

And  Wellcome  gives  them  just 
that,  three  times.  It's  such  a  relief. 

•Registered  Trade  Marks. 


Wellcome  Wellcome  Consumer  Division,  Wellcome  Foundation  Ltd.,  Crewe  Hall,  Crewe,  Cheshire. 
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'Biggest  ever'  campaign  for  Sanitas 

In  the  biggest  ever  promotional  budget  in 
its  history,  the  Sanitas  Group  is  spending 
most  of  its  £1  million  appropriation  for 
1974/5  in  the  next  6  months  up  to  April 
1975.  Half  will  be  spent  on  campaigns 
for  Wright's  coal  tar  soap,  Wright's  herb 
soap  and  the  relaunched  Wright's  range 
of  shampoos,  Camberwick  Green  range 
of  children's  toiletries,  Woodward's  baby 
products,  Eucryl  smokers'  toothpowder, 
liquid  Gumption,  Gumption  floor  cleaner, 
Buto  depilatories,  Liqufruta,  Buttercup 
cough  syrup,  Galloways  cough  remedy, 
Novara  Oil  of  Youth  and  Ralgex. 

Accompanying  the  launch  is  a  colour 
newspaper,  "The  Sanitas  Advertiser"  to 
give  the  trade  full  details  of  all  advertising 
back-up  for  its  brands. 

A  £70,000  campaign  for  Wright's  coal 
tar  soap  uses  three  full  colour  advertise- 
ments with  the  theme  of  "Beauty  over  the 
generations"  —  Victorian,  Edwardian  and 
^he  1920's  —  in  women's  magazines.  Ad- 
vertisements for  Wright's  herb  soap  will 
appear  in  women's  journals,  supported 
by  15  and  30  second  commercials  on  re- 
gional television. 

Camberwick  Green  toothpaste,  foam 
nath  and  soap,  together  with  two  new 
"non-sting"  shampoos,  are  booked  for 
Sunday  and  daily  papers  as  well  as  mass 
•irculation  magazines.  Woodward's  baby 
products  will  be  supported  in  young 
vomen's  periodicals,  fiction  magazines 
ind  specialist  and  professional  publica- 
ions.  For  Eucryl  smokers'  toothpowder, 
idvertisements  will  appear  in  News  of  the 
Vorld,  Sunday  People,  Daily  Mirror  and 
rhe  Sun,  as  well  as  mass  circulation  ma- 
lazines  and  on  British  Rail's  southern  and 
eastern  regions. 

Siovital  display  material 

V  new  range  of  display  and  promotional 
naterial  is  being  made  available  by  Dr 
ichieffer-International,  Cologne,  as  part 
>f  the  company's  autumn /winter  adver- 
ising  campaigns  for  Biovital  liquid  and 
ablets. 

The  range  consists  of  a  shelf  strip,  a 
*ack  crowner  for  the  newly  introduced 
00ml  size  of  Biovital  liquid,  a  counter 
isplay  unit  for  the  tablets  holding  either 
ix  packs  of  60  or  three  packs  of  120 
iblets  and  a  self-adhesive  window 
ticker  in  the  Biovital  bottle  shape.  All 
liese  items  are  in  the  Biovital  colours 
f  bright  red  and  white  and  reflect  the 
heme  "tired,  irritable  and  overworked  — 
onsider  Biovital"  which  is  being  utilised 
i  consumer  advertising. 

The  makers  of  Biovital  have  also  re- 
rinted  their  eight-page  health  educa- 
onal  booklet  "Your  guide  to  calories, 
itamins  and  work",  which  gives  advice 
n  nutritional  aspects  of  health,  explains 
ie  importance  of  a  balanced  diet  and 


includes  a  calorie  chart  and  information 
on  vitamin  requirements.  Supplies  of  the 
reprinted  booklet  are  provided  in  a  dis- 
play unit  which  can  be  fixed  to  the  cash 
register  or  sales  counter. 

The  display  material  is  being  supplied 
by  Radiol  representatives  and  may  also 
be  obtained  direct  from  Radiol  Chemicals 
Ltd,  Stepfield,  Witham,  Essex. 

Philips  hair  dryer  competition 

A  chance  to  win  a  new  Austin  Allegro 
1100  two  door  de  luxe  car  is  being  offered 
to  purchasers  of  one  of  the  Philips  hood 
hair  driers  (comfort  or  comfort  special) 
before  Christmas. 

There  is  a  free  gift  for  everyone  who 
enters  the  competition,  organised  by  Philips 
Electrical  Ltd,  electrical  appliance  divi- 
sion, Century  House,  Shaftesbury  Ave, 
London  WC2  H  8 AS.  All  entrants  will  be 
sent  a  Philips  Untangler,  the  electric  hair 
and  massage  brush.  The  competition  is 
backed  by  advertising,  incorporating  cut- 
out entry  forms  in  the  Daily  Express, 
Weekly  News,  Sunday  People  and  News 
of  the  World  beginning  October  28. 

A  full  colour  show  card  is  available 
giving  details  of  the  competition  and 
the  same  display  is  featured  in  window 
sticker  form.  All  display  material  and 
entry  forms  are  available  through  the 
local  representative  or  normal  source  of 
distribution.  Closing  date  is  January  1975. 

Polaroid  sunglass  range  introduced 

Polaroid  (UK)  Ltd,  Ashley  Road,  St 
Albans,  Herts,  have  recently  introduced 
their  1975  sunglass  range.  The  range  in- 
cludes a  new  Multifilter  collection  of 
eight  sunglasses,  the  lenses  of  which  are 
said  to  absorb  over  60  per  cent  of  infra- 
red radiations  as  well  as  maintaining  the 
standard  Polaroid  lens  properties  of 
eliminating  96  per  cent  of  UV  radiations 
and  up  to  99  per  cent  of  horizontally 
reflected  glare.  New  styles  have  been 
introduced  to  the  main  range  of  sun- 
glasses including  "rimless  and  wrap 
around  metal"  models.  Details  and  a 
catalogue  will  be  sent  to  all  retail  outlets. 

Giant  size  Efferdent 

Richard  Hudnut  are  launching  a  giant 
size  pack,  containing  48  tablets,  of 
Efferdent   denture  cleanser  (£0-37^). 

A  consumer  promotion  offers,  in  ex- 
change for  two  specially  flashed  pack 
fronts  (and  £0-15  postage  and  packing),  a 
choice  from  two  full  colour  soft  paper 
prints  in  the  "Prints  for  pleasure"  range — 
"Young  friends"  (24inXl8in)  and  "Red 
horizon"  (30inXl2in).  A  range  of  point 
of  sale  material  is  available  from  repre- 
sentatives—  details  from  Richard  Hudnut 
Ltd,  Eastleigh,  Hants. 
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Zubes  go  into  cartons 

Roberts  Laboratories  Ltd,  Burden  Road, 
Bolton,  Lanes,  are  re-launching  Zubes  in 
new,  eyecatching  packs  designed  follow- 
ing research  among  both  consumers  and 
non-consumers.  The  traditional  tin  was 
regarded  by  many  as  the  "established  face 
of  Zubes"  but  all  agreed  the  new  easy-to- 
display  packs  were  "an  ideal  transforma- 
tion", retaining  the  traditional  feeling  of 
the  old  packaging  yet  taking  the  product 
very  much  into  the  present. 

The  new  pack  is  being  heavily  backed 
on  television  in  eight  television  areas  — 
Midlands,  Granada,  Yorkshire,  HTV, 
Southern,  Anglia,  Westward,  Stags-Central 
Scotland  —  during  the  whole  of  the 
winter  period,  November  to  March. 

Bio  Facial  prices  down 

Contrary  to  the  general  trend,  Mediline 
UK  Ltd,  Hillsons  Road,  Curdridge,  Hants 
S02  2DY,  are  announcing  elsewhere  in 
this  issue  substantial  price  reductions  in 
the  retail  prices  of  Bio  Facial  emulsion 
(£0-89)  and  cleansing  lotion  (£0  59).  Trade 
prices  have  also  been  amended  and  those 
holding  stocks  are  asked  to  discuss  credits 
with  the  local  Thos.  Christy  representa- 
tive when  he  next  calls. 

Kolantyl  gel  250ml  supplies 

Richardson-Merrell  Ltd,  20  Savile  Row, 
London  W1X  2AN  are  now  able  to  sup- 
ply the  250ml  pack  of  Kolantyl  gel.  Due 
to  the  energy  crisis,  the  shortage  of 
packaging  materials  and  the  success  of 
Kolanticon,  it  was  decided  that  produc 
tion  would  be  concentrated  on  the  large, 
more  commonly  used  1,000ml  pack  until 
these  problems  had  been  solved. 

Cleanse  distribution 

Vestric  Ltd  have  been  appointed  main 
distributors  for  Cleanse,  optical  cleaner 
with  anti-mist  and  dust  repellant  proper- 
ties, made  by  Spraydex  Ltd,  Woodley 
Aerodrome,  Reading  RG5  4TE  (£2-36  per 
display  box  of  10  units,  trade). 

Still  available 

Knox  Laboratories  Ltd,  50  Western  Road, 
Aston  Clinton,  Aylesbury,  Bucks  HP22 
5EL,  wish  to  assure  pharmacists  that  the 
following   Smith,   Miller   &   Patch  eye 
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formulations  are  still  available  —  Homa- 
tropine  SMP,  Miochol,  Vasocon,  Vaso- 
pred.  Vasosulph,  Vasozinc.  The  revised 
prices  in  this  week's  supplement  are 
operative  November  1. 

Vestric  November  promotions 

The  following  products  are  included  in 
the  November  promotion  by  Vestric  Ltd, 
Chapel  Street,  Runcorn,  Ches:  Farley's 
family  rusks;  Farlene;  Lypsyl;  Us  anti- 
perspirant  and  dry  powder;  Bandaid 
washproof  assorted  and  clear  strip;  John- 
son baby  powder  and  shampoo;  Atrixo; 
Reban  shampoo;  Silvikrin  hairspray; 
Panty  Pads;  Vaseline  Balanced  Care 
shampoo;  Aspro;  Rennies. 

Unichem  offers 

Unichem  Ltd,  Crown  House,  Morden, 
Surrey,  are  promoting  the  following  pro- 
ducts during  November:  Anadin;  Arrid 
Extra  Dry  Plus  (London  and  Southern 
television  areas  only);  Brut  33  antiper- 
spirant;  Clearasil  cleansing  lotion  and 
soap;  Cossack;  Falcon;  Gillette  blades; 
Harmony  hairspray;  Kotex;  Johnson  & 
Johnson  baby  powder  and  soap;  Kemval 
gloves  and  shampoo;  Freshmint;  Nulon; 
Radox  liquid  and  salts;  Sunsilk  hairspray 
and  shampoo. 

Dequadin  lozenges 

Allen  &  Hanbury's  Ltd,  Bethnal  Green, 
London  E2  6LA  regret  that  there  has 
been  a  temporary  disruption  in  the  sup- 
ply of  Dequadin  lozenges  20s  and  40s. 
Orders,  including  bonus  orders,  will  be 
accepted  but  may  be  delayed. 

Similac  discontinued 

Abbott  Laboratories  Ltd,  Queenborough, 
Kent,  are  to  discontinue  Similac  infant 
formula  and  no  further  orders  will  be 
accepted  after  November  8. 


on  TV 
next  week 


Alberto    Balsam    shampoo   and  condi- 
tioner: All  except  B 
Andrex:  All  areas 
Aquafresh:  All  areas 
Close-Up:  All  areas 
Complan:  All  areas 

Fisherman's  Friend  losenges:  Sc,  So,  A 
Grecian  2000:  Ln,  M,  Lc,  Sc,  So,  NE, 

A,  B,  G,  CI 

Marigold  gloves:  All  except  So,  We,  B 
Max  Factor  Shimmering  Creme  Puff:  All 

areas 

Old  Spice:  All  areas 

Pears  Lasting  Care:  All  except  Y,  NE,  E 

Pears  soap:  All  except  Ln,  So,  U,  E 

Philips  Ladyshave:  M,  WW,  So,  A,  We 

Shanida:  All  areas 

Signal:  All  areas 

Sunsilk  Colour  Foam:  NE 

Sunsilk  hairspray:  All  areas 

Sunsilk  setting  lotion:  All  areas 

Three  Wishes  foam  bath:  All  areas 

Three  Wishes  soap:  So 

Us  hairspray:  Lc 
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New 
products 


Over  the  counter  medicinals 

For  relieving  muscular  pain 

The  latest  addition  to  the  Ralgex  range  is 
Ralgex  Balm  (£0-21|),  an  ointment  for 
the  relief  of  muscular  pain.  The  ointment 
is  packed  in  a  40-g  tube  and  will  be 
available  in  a  spray  or  stick  form  soon. 
The  product  will  be  featured  in  a  national 
television  campaign  featuring  all  three 
Ralgex  products,  beginning  December  23 
(Eucryl  Ltd,  7  Oakley  Road,  Southampton, 
Hants). 

Cosmetics  and  toiletries 

Sona  pack  redesigned 

Sterling  Home  Care  is  now  producing 
Sona  12oz  and  20oz  in  a  new  style  pack 
with  a  new  formula  (12oz,  £0-17;  20oz, 
£0-26t).  The  pack,  designed  to  emphasise 
floral,  pine  and  cologne  perfumes,  will  be 
available  from  November  (Sterling  Health 
Products,  St  Marks  Hill,  Surbiton,  Surrey). 

With  hydrolised  protein 

Coty  have  added  new  products  and  shades 
for  the  face,  eyes,  lips  and  nails  to  their 
Originals  range,  all  of  which  contain 
hydrolised  protein  to  help  preserve  natural 
moisture,  giving  a  smoother,  more  supple 
appearance  to  the  skin.  The  new  products 
are  Moisturising  Make-up  (£110)  that 
comes  in  six  shades:  Protein  Gel  Blush 
(£0-90),  a  transparent  gel  that  is  in  four 
shades  and  is  presented  in  a  tube;  and 
Creme  Finish  Compact  Make-up  (£L25), 
a  protein-enriched  creamy  make-up  with  a 
"smooth"  finish,  in  four  shades.  They 
introduce  the  following  eye  make-up: 
Protein  Eye  Shadow  (£0-98)  in  clear  blue, 
burnished  brown,  clear  green,  highlighter, 
is  said  to  stay  moist  and  fresh  without 
caking;  Automatic  Eyeliner  (£1-30)  that 
gives  a  soft  matte  finish  and  is  in  four 
shades;  Protein  Mascara  (£1-23)  in  black, 
brown,  green  and  blue;  and  lash  condi- 
tioner (£1-47)  (Coty  Ltd,  Great  West 
Road,  Brentford,  Middlesex). 

An  aerosol  moistu riser 

Innoxa  have  introduced  an  aerosol  mois- 
turising cream  (£1-20)  to  their  range. 
Quick  and  easy  to  use,  the  foam  is 
"featherlight"  in  texture  and  is  rich  in 
emollients  that  are  "rapidly  absorbed"  by 
the  skin.  The  moisturiser  is  recommended 
for  normal,  dry,  greasy  and  "combination" 
skins,  is  non-tinted  and  is  to  be  worn 
under  make-up.  It  comes  in  a  slim,  spray 
canister  and  is  for  sale  in  November. 

Extending  the  aerosol  use,  Innoxa  One 
&  All  aerosol  hand  cream  (£0-75)  contains 
emollients,  lanolin  and  a  collagen  deriva- 
tive to  protect  the  hands.  It  is  presented 
in  a  pink  aerosol  can  with  a  white  top. 
For  sale  mid-November  (Innoxa  (England) 
Ltd,  436  Essex  Road,  London  Nl  3PL). 


Electrical 

Torches  for  motorists 

The  Varta  range  now  includes  three 
torches  which  the  makers  feel  are  espe- 
cially suitable  for  Christmas  presents,  par- 
ticularly for  motorists. 

The  Rallye  torch  (no  658)  has  a  steel 
case,  focusing  head  with  hard-rubber 
black  top,  constant  or  intermittent  switch, 
belt  attachment  and  a  choice  of  colours. 
The  torch  takes  two  batteries  (£149,  bat- 
teries extra). 

The  Varta  "warning  lamp",  made  in  a 
rigid  grey  plastic  case  takes  five  batteries. 
The  orange  top  is  designed  to  flash  inter- 
mittently, for  use  in  accident  situations, 
and  there  is  a  torch  bulb  in  the  side.  The 
lamp  stands  on  two  legs  which  fold  onto 
the  body  when  the  lamp  is  not  in  use 
(£8-80,  batteries  extra). 

The  Mignon  de  luxe  (no  585)  magnifying 
torch  is  black,  has  a  hinged  head  and  is 
designed  for  map  reading  or  use  as  a 
short-distance  torch.  It  takes  two  bat- 
teries (£1-50,  batteries  extra). 

All  the  torches  have  the  special  Varta 
lens-end,  which  gives  increased  lighting 
power  (Varta  Batteries  Ltd,  Varta  House, 
Hanger  Lane,  London  W5  1EH). 


Prescrptbn 


UNGUENTUM  MERCK 

Manufacturer  E.  Merck  Ltd,  Fishponds 
Road,  Wokingham,  Berks  RG11  2QJ 
Description  Stable  emulsion  system  with 
uniform  distribution  of  fat  and  water 
(ambiphilic),  combining  properties  of  oil 
in  water  emulsion  and  water  in  oil  emul- 
sion and  containing  polyoxyethylenesorbi- 
tan  fatty  acid  ester,  cetylstearyl  alcohol, 
glycerine  monofatty  acid  ester,  propylene 
glycol,  paraffin  hydrocarbons,  saturated 
neutral  oil,  finely  dispersed  salicic  acid, 
sorbic  acid,  water  40  per  cent 
Indications  Emollient  protective  cream; 
diluent  for  dermatological  preparations. 
May  be  mixed  with  water,  water  soluble 
fat  and  fat  soluble  materials 
Method  of  use  Rub  well  into  the  skin 
three  times  daily 

Packs  30g  (£0-60,  trade)  and  lOOg  (£1-50) 
Issued  October  1974 
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Philips  are  giving  you 
Waterloo  Station  for  Christmas! 


Make  capital  from  these 
new  Philishave  campaigns. 
Stock  up  now.... 


TacetheTacts. 
Ife  time  you  discovered  whafe 
new  in  electric  shaving. 


PHILIPS 

Smpty  years  afoead 


From  November  to  December,  our  now-famous 
commercial  -  Waterloo  Station  -  for  new 
Philishave  De  Luxe  will  be  seen  on  screen  by 
90%  of  all  men  (and  gift-buying  wives)  in  ITV 
homes  in  Britain.  Over  6  OTS !  101,235,000  gross 
impacts ...  a  real  business  booster  if  ever  there 
was  one !  As  you  probably  know,  it  features  a 
man  being  shaved  by  a  Philips  just  an  hour  after 
shaving  with  another  shaver.  It's  very  effective 
selling  stuff  indeed. 


A  lift  for  Philishave  Exclusive  too. 

At  the  same  time,  we'll  be  featuring  a 
strong,  far-reaching  press  campaign  for  the  new 
Philishave  Exclusive,  which  will  spearhead  the 
;omplete  Philishave  Electric  Shaver  Range.  With 
Dur  highly  persuasive  'Face  the  Facts'  advertisements 
-vhich  tell  men  about  the  new  Philips  developments 
n  electric  shaving.  These  will  be  seen  by  over  80%  of 
nen  in  the  Observer  Colour  Supplement,  Daily 
elegraph  Magazine,  New  Scientist,  Reader's  Digest, 
^adio  Times,  and  the  Economist. 


3  deluxe 90  Super  £13.28 

3 'Special' 90  Super  £12.21 

Exclusive  90  Super  £21.85 

Popular  90  Super  £8.49 


3  Rechargeable  90  Super  £23.55 

Compact  90  Super  £7.67 

Cordless  90  Super  £6.08 

XTR.  7  Foil  Shaver  £15.31 


Suggested  selling  prices  include  VAT. 

'hilips  complete  Domestic  Appliance  Range  Brochure  available  on  request. 


PHILIPS 

Simply  years  ahead 


PHILIPS 
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Formula  16  puts  new  life  into  grey  hain 


Puts  new  life  into  living. 


Formula  16  is  an  amazing 
discovery,  a  colourless  liquid  that 
acts  gradually,  progressively, 
scientifically,  causing  grey  hair 
to  return  to  a  natural  looldng 
colour.  In  fact  the  colour  change  is 
so  gradual  nobody  notices. 

Proved  and  fully  tested 

Years  of  scientific 
research  have  gone  into 
perfecting  Formula  16 
and  thousands  of  users 
already  testify  to  the 
effectiveness  we  claim. 
And  it  works  on  any 
colour  hair. 

Easy  to  use -for 
men  or  women 


You  simply  apply  a  little  to 
your  scalp  every  day  for  10-21 
days  depending  on  the  thickness 
of  your  hair.  Once  this  treatment  is 
complete, you  need  just  one 
application  every  week  to  keep 
your  restored  hair  colour. 
When  you  use 
Formula  16  you  should 
also  use  Formula  16 
Shampoo.  It  sets  up 
your  scalp  and  hair  for 
this  treatment  and 
keeps  it  clean,  healthy 
and  vigorous. 
Obtainable  from  all 

good  chemists  and 
i:;  department  stores. 


Ibrmula  10 

brings  back 
natural  looking  colour  to  grey  hair. 

Gradually. 

Send  for  a  free  leaflet  to: 
L.  E.  Vincent  &  Partners  Ltd.,  Kings  House,  10  Haymarket,  London  SW1. 
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ional 


Pharmaceutical  Society  of  Northern  Ireland 


Active  student  body  to  follow 
from  changes  in  regulations 


The  Pharmaceutical  Society  of  Northern 
Ireland's  general  regulations  have  been 
amended  to  encourage  pharmacy  under- 
graduates to  register  as  students  early  in 
their  university  career.  The  president  ex- 
plained at  the  49th  annual  meeting  that 
the  fee  for  registration  as  a  student  had 
been  reduced  to  £0-50  and  the  student 
retention  fee  to  £0-25.  It  was  hoped  that 
an  active  student  body  would  result  and 
that  the  Society  could  assist  such  a  body 
with  accommodation  for  meetings  and  in 
finding  suitable  speakers. 

The  president  expressed  sympathy  with 
the  relatives  of  the  nine  members  who 
died  during  the  year.  To  the  names  listed 
in  the  annual  report  he  added  Mr  George 
Murray  Williamson,  Ballygawley,  and  Mr 
James  McMillan,  Portrush,  Mr  Walter 
Tate  had  served  on  the  Council  of  the 
Society  for  over  30  years  and  was  presi- 
dent from  1938-1940.  His  father,  Mr 
James  Tate,  was  president  of  the  Pharma- 
ceutical Society  of  Ireland  from  1915- 
1971.  Mr  J.  L.  Mclntyre  was  elected  to 
the  Council  in  1970  and  had  taken  a 
particular  interest  in  public  relations. 
Pressure  of  business  did  not  permit  his 
offering  himself  for  re-election  in  1973 
and  his  sudden  death  came  as  a  great 
shock.  Mr  Ewart  served  on  the  Council 
from  1947-1965  and  was  president  in 
1954-1955.  He  was  particularly  interested 
in  the  educational  side  of  the  Council's 
work  and  many  young  pharmacists  are 
grateful  for  the  help  and  encouragement 
he  gave  them  in  their  student  days. 

Fellows 

Mr  W.  H.  Boyd  and  Mr  J.  N.  Patterson 
were  elected  Fellows  and  Mr  W.  F.  Pat- 
ton  QC,  was  elected  an  honorary  member 
of  the  Society. 

The  number  of  names  on  the  register 
of  pharmaceutical  chemists  fell  to  1,062. 
Some  80  members  reside  outside  Northern 
Ireland  and  about  800  of  the  Northern 
Ireland  residents  are  in  full-time  employ- 
ment. The  register  of  druggists  includes 
only  eight  names  and  the  register  of 
students  ten  names.  The  number  of  phar- 
macies has  fallen  to  under  590.  Some  40 
students  were  admitted  in  October  1973 
to  the  course  leading  to  the  degree  in 
pharmacy  of  the  Queen's  University. 

Despite  the  hazards  involved  in  travel- 
ling to  and  from  lectures  the  series  held 
in  the  first  three  months  of  1974  had 
been  well  attended.  It  was  proposed  to 
hold  another  series  of  eight  lectures  dur- 
ing the  coming  winter  session,  four  before 
Easter  1975.  It  was  also  hoped  to  arrange 
a  weekend  course  and  to  re-introduce  the 
president's  "at  home"  meetings. 

The  president  regretted  that  he  could 
not  report  any  progress  on  the  planned 
pharmaceutical  services  for  Northern 
Ireland.  Proposals  had  been  submitted  to 


the  then  Ministry  of  Health  and  Social 
Services  and  a  meeting  sought  with 
officials  of  the  Ministry.  The  Council  had 
been  informed  that  a  cabinet  committee 
at  Westminster  had  decided  against  any 
limitation  of  pharmacies  and  that  the 
matter  could  not,  therefore  be  considered 
in  Northern  Ireland. 

Mr  Kerr  had  attended  the  Council 
meeting  of  the  Commonwealth  Pharma- 
ceutical Association  held  in  London  in 
June;  88  members  in  Northern  Ireland 
had  become  members  of  the  Association. 
Professor    D'Arcy    had    represented  the 


Society  at  the  FIP  Conference  in  Stock- 
holm and  had  been  re-elected  honorary 
secretary  of  the  Academic  Section  for  a 
further  two  years. 

As  a  result  of  the  president's  appeal  in 
August  1973  donations  amounting  to 
£1,282  were  received  for  the  benevolent 
fund.  Grants  of  £1,678  were  made  during 
the  year  but  other  donations,  together 
with  interest  on  investments,  provided  a 
surplus  of  £370. 

The  following  byelaw  was  approved: 
41.  No  member  shall  be  co-opted  to  the 
Council  unless  he  has  signed  a  written 
undertaking  to  make  regular  attendances 
at  meetings  of  the  Council  and  its  com- 
mittees. A  member  who  fails  to  attend 
five  meetings  of  the  Council  in  any  year 
shall,  if  the  other  members  of  the  Council 
so  agree,  cease  to  be  a  member  of 
Council. 

Mr  McGregor  asked  what  progress  was 
being  made  with  the  survey  carried  out 
about  a  year  ago.  The  president  said  the 
forms  returned  were  being  processed  by 
Profesors  D'Arcy  but  because  of  the 
pressure  of  work  the  final  reports  would 
not  be  available  for  some  time. 


Queen's  University  prize-giving 


Pharmacy  students  in  Ulster  were  urged 
to  register  with  the  Pharmaceutical 
Society  of  Northern  Ireland  right  from 
the  start  of  their  university  studies  by 
Mr  T.  A.  Gray,  the  Society's  president. 
Speaking  at  the  annual  presentation  of 
prizes  to  the  Students  of  the  Queen's 
University  of  Belfast  last  week,  where 
he  presented  the  prizes,  Mr  Gray  said 
such  registration  would  provide  the  stu- 
dents with  a  golden  opportunity  of 
playing  an  important  role  in  the  Society's 
future  development,  as  well  as  providing 
future  Councils  of  the  Society  with  a 
voluble  and  effective  "think-tank"  and 
energetic  "ginger  group." 

Mr  A.  Hadfield,  field  manager,  Parke- 
Davis  &  Co,  gave  the  inaugural  address. 
He  had  examined  some  122  different  job 
advertisements  from  the  pharmaceutical 
press  which  he  thought  might  offer 
positions  within  the  industry.  Fifty  six 
of  them  (46  per  cent)  specified  a  pharma- 
cist and  it  was  clear  that  no  other 
qualification  would  do,  whilst  a  further 
49  (40  per  cent)  indicated  a  pharmacist 
or  some  other  qualification. 

Although  not  the  highest  numerically, 
development  and  formulation  had  the 
highest  percentage  requiring  a  pharmacist 
without  any  alternative  (74  per  cent). 
Production  was  the  next  logical  step: 
that  had  the  greatest  number  of  adver- 
tisements, 40  of  which  22  (55  per  cent) 
insisted  on  a  pharmacist.  "Information" 
covered  21  jobs,  seven  of  which  specified 
a  pharmacist. 

Marketing  had  17  adverts.  5  (29  per 
cent)  of  which  specified  pharmacists  only. 
Mr  Hadfield  said  that  marketing  was  an 
often-used  door  of  entry  to  the  industry 
and  many  "top  men"  began  their  careers 
as  medical  representatives.  Equally  nu- 
merous were  advertisements  for  quality 
control,  17  in  number,  but  only  two 
specifying  pharmacists  solely  —  here 
there  was  direct  competition  from  analy- 
tical chemists. 

A    pharmacist    entering    the  industry 


could  not  expect  a  large  initial  salary, 
said  Mr  Hadfield.  The  majority  of  phar- 
macists worked  in  retail  where  there 
was  opportunity  for  self  employment  at 
a  profitable  return.  That,  combined  with 
the  legal  necessity  to  employ  pharmacists 
made  for  a  high  starting  salary  to  the 
newly  qualified  manager.  Usually,  how- 
ever, the  salary  range  was  not  so  wide 
in  retail  as  in  industry.  Neither  could 
someone  expect  rapid  advancement 
because  he  was  a  pharmacist. 

If  a  pharmacist  entered  the  industry, 
he  could  expect  a  welcome.  "We  are 
the  pharmaceutical  industry  and  it  would 
be  strange  to  say  the  least  if  we  did 
not  welcome  a  pharmacist  to  our  ranks. 
I  believe  it  is  the  concern  both  of  the 
Pharmaceutical  Society  and  of  the  in- 
dustry that  the  number  of  pharmacists 
entering  industry  has  declined." 

He  could  also  expect  the  chance  to 
use  his  knowledge  to  become  a  member 
of  a  team  working  with  other  disciplines; 
the  chance  to  acquire  new  skills  and 
additional  qualifications,  particularly  man- 
agement and  the  opportunity  to  advance 
to  the  top. 

Professor  P.  F.  D'Arcy  summarised 
the  work  of  the  department  during  the 
preceding  year.  Nineteen  students  had 
graduated,  three  with  a  second  class 
honours  degree  (division  1),  and  five 
with  a  second  class  honours  degree 
(division  2).  PhD's  had  been  awarded  to 
Mrs  Valerie  Barr,  Miss  Diana 
McCaughan,  Mr  Richard  Saunders  and 
Mrs  Eileen  Scott.  The  new  MSc  course 
in  hospital  pharmacy  was  now  well  estab- 
lished, and  19  research  papers  had  been 
published  during  the  year.  Some  46  new 
students  were  entering  the  pharmacy 
course  in  the  new  session  including  six 
students  who  had  transferred  to  phar- 
macy from  other  courses  in  the  Uni- 
versity. Pharmacy  in  Belfast  was  ex- 
periencing a  wave  of  popularity  for  the 
school-leaver  rivalling  that  of  medicine, 
he  added.  (Prize  list,  see  p  578.) 
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ALL  THESE  L 
KEPT  IT  UP  F 


N.  Quenby  Furtherwick, Canvey  Island. 


And  had  a  picnic,  winning  a  prize  froi| 
the  Sanatogen  Multivitamins  hamper 
These  are  the  chemists  who  displayed  the] 
special  summer  Sanatogen  Multivitamins 
display  hamper  throughout  the  full  sales  j 
cycle  and  went  on  to  win  a  great  prize. 


1st  prize 

Portable  television 

Coventry  Co-op,  Corporation  Street, 
Coventry. 

W.  K.  Core,  Liverpool  Road, 
Burscough  Bridge. 

W.  Jamieson,  Handsworth  Road, 
Sheffield. 

T.G.Jeary,  High  Street,  Calne. 
N.  E.  Co-op,  Priestgate,  Darlington. 
Medi-Chem,  West  Street,  Congleton. 
R  Monk,  Medical  Hall,  Kilgetty. 

W  S.  Pollard.Tooting  High  Street, 
London  SW17 

N.  Quenby,  Furtherwick,  Canvey 
Island. 

Regent  Street  Pharmacy,  London  Wl. 
W  F  Stewart,  King  Street,  Bathgate. 

2nd  prize 
Radio/cassette 

Brickman  Pharmacy,  Heston,  Middx. 
A.  Carnegie,  Clarkston  Road.Glasgow. 


M.  Chapman,  High  Street,  llfracor 
Cherry  &  Thurmott,  Walton  Road 
Horsham. 

Clarke  Ltd.,  Galgate,  Barnard  Cas 

Colchester  Co-op,  Kendal  Road, 
Colchester. 

T.  Coutts,  Esslemont  Avenue, 
Aberdeen. 

B.&S.Durbin,  High  Street, 
Wealdstone. 

G.  Edie,  The  Parade,  Bourne  End 
Elmers,  Newtown,  Barnoldswick. 
Geddes  &  Johnson,  Perry  Vale, 
London  SE26. 

Geddes  Ltd., Torquay  Road,  Paigr 

B.  Glover,  Hemes  Road,  Sheffield 
W.  Harwood,  Derby  Road,  Swanw 
S.  Heath,  Broad  Street,  Dagenhar 
E.  Hindle,  Hessle  Road,  Hull. 

C.  Jones,  Tonteg,  Pontypridd. 
Lincoln  Co-op  Chem.,Silvergate 
House,  Silver  Street. 
R.  Neale,  Streetly,  Sutton  Coidfie 
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Clydebank  Co-op,  Kilbowie  Road, 
Clydebank. 

R.  Comyms,  Sandhurst,  Camberley. 

A.  Davis,  Farnborough,  Hants. 

D.  Desmond  &  Co.,  Eastern  Avenue, 
Romford,  Essex. 

H.  Digby  Allterton  Road,  Liverpool  18. 

H.  Dixon,  Beaconsfield  Road, 
Gateshead. 

R.  Drummond  Ltd.,  Home  Street, 
Edinburgh. 

E.  Earp,  Bank  Street, Teignmouth. 

Enfield  Highway  Co-op,  London 
Road,  Enfield. 

B.  Evans,  Caerbon  Road,  Newport. 
D.  Evans,  Beech  Road,  St.  Albans. 
A.  Facer,  Larches  Estate,  Preston. 
M.  Fairbrother,  T/A  Gibson, 
Burton-on-Trent. 

F  Farrants,  High  Street,  Orpington. 

H.  Fine,  Harehills  Lane,  Leeds. 

John  Frost,  Sutton  Coldf  leld. 

J.  Gibson,  Newgate  Lane,  Mansfield. 

G.  K.  Chemists  Ltd., Kingston  Road, 
Swindon. 

Gloucester  Co-op,  Queen  Street, 
Gloucester. 

Goldie,  Chiswick  Square, 
Sunderland. 

M.  Gordon,  Cricklewood, 
London  NW2. 

Greater  Nottingham  Co-op, 
Arkwright  Street,  Nottingham. 

G.  Greenall,  Knaresborough  Road, 
Harrogate. 

Greens  Chemist,  Clifden  Road, 
St.  Austell. 

Hamilton  &  Gerrard,  Frazerburgh. 

D.  Hanford,  Swansea. 

N.  G.  &  Hayter,  Coronation  Parade, 

Hamble. 

Higgins  &  Son,  Salisbury. 
M.  Hirst,  Sealby  Road,  Scarborough. 
Howells  &  Harrison,  Erith. 
Hutchms,  Main  Street,  Farnsfield. 
Ibbotson,  Carlton  Street,  Castleford. 
Ipswich  Co-op,  Carr  Street,  Ipswich. 
T.  Jarrett,  High  Street,  Lye, 
Stonebridge. 

Jenkins  &  Morrison,  Strathmarten 
Road,  Dundee. 

H.  Johnson,  Southmead  Road, 
Bristol. 


R.  Jones,  High  Town,  Hay-on-Wye. 
S.  Kaye  &  Son,  East  Street,  Newquay. 
Kirby  Chemists,  Teddington. 
Listers,  London  W5. 
McKenzie& Co., Edinburgh  3. 
P.  K.  &  M.  R.  Martinjarrant  Street, 
Arundel. 

J.  Michir,  High  Street,  Linlithgow. 
Millman  Cohen  Ltd., High  Street, 
Egham. 

E.MoffittWest  Market  Street, 
Lynemouth. 

Moran  Chemists  Ltd.,  Layton  Road, 
Blackpool. 

R.  Mumford,  Station  Road, 
Burgess  Hill. 

Nicholson  &  Keep,  Valley  Drive, 
Gravesend. 

Oxshott  Pharm.,  Oxshott,  Surrey. 
Parkem  Chemists,  Bridge  Road, 
Leicester. 

S.&S.  Parker,  Northolt  Road, 
South  Harrow 

F  Parkinson,  Kilnside  Road,  Paisley. 

Parry  &  Large  Chem.Jhetford. 

D.  Paterson,  Mauchline  Road, 
Mossblown. 

Pauls  Chemist,  East  Street,  Barking. 

Pecks,  Cambridge. 

Peterborough  Co-op,  Midland  Road, 
Peterborough. 

Petter  Pharm.  Ltd., Crouch  End, 
London  N8. 

M.Phelan,  Walton,  Stone. 

A.  Polozywski,  Mannmgham  Lane, 

Bradford. 

Foster  &  Plumpton  Ltd.,  Elmbridge 
Parade,  Hull. 

C.  Potter,  Iford,  Bournemouth. 

Pottle,  Botley  Oxford. 

J.  Preston,  Sandygate  Road, 
Sheffield. 

J.  Price,  Llanedeyrn,  Cardiff. 


D.  Purdie,  Lambeth  House, 
Woodhall  Drive,  Lincoln. 

L.  Purdy,  Melbourne  Parade, 
Chelmsford. 

M.  Rayner,  Trecyon,  Aberdare. 
S.  Rhodes,  Market  Street,  Heanor. 
L.  Roach,  Waterloo  Road,  Smethwick. 
Rochdale  Pioneers,  Pharm.  Dept., 
Rochdale. 

L.  Royds  Ltd.,  Manchester  Road, 
Warrington. 

Roys  (Wroxham)  Ltd.,  Station  Road, 
Wroxham. 

St.  Leonards  Pharm.,  East  Kilbride. 

Sharp  &  Waterhouse,  Victoria  Road, 
Deal. 

R.&  N.I.  Smethills,  Mold  Road, 
Buckley. 

A.  Steed,  Battersea  Park  Road, 

London  SW11. 

Stroyde,  Willenhall. 

Thursfield  &  Co.,  Rockingham  Road, 

Kettering. 

O.Tobin  Chem.,  Whitechapel  Road, 
London  El. 

Vanity  Save,  Southgate  House, 
Halifax. 

A.  V.  Whalley  Ltd.,London.W3. 

H.Walter,  Shirley  Road, 
Southampton. 

The  Wellington  Pharm.,  Hounslow. 
Middx. 

Whatmore's  Pharm.,  Mulfords  Hill, 
Tadley. 

Keith  Whitelegg,  Harrogate. 

B.  Williams,  Margaret  Street, 
Abercynon. 

A.  Wise  (Chem)  Ltd., Sydenham 
Road,  London  SE26. 

Wise,DickensonRoad,Manchesterl3. 

Withers,  Muller  Road,  Bristol. 

A.  Wrench,  Cherry  Orchard  Road, 
Croydon. 


1,500  other  lucky  prizewinners  won  a 
bottle  of  French  sparkling  wine. 

(Complete  list  of  prizewinners  available  on  application.) 
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Volumatic  Security  Products 


Volumatic  Security  Scanning  Arm  The 

ultimate  shoplifting  deterrent,  an  electrically 
driven  arm  onto  which  convex  mirrors  can 
be  mounted.  Moves  the  mirror  in  a  1  20 
degree  sweep  every  20  seconds.  The 
mirror's  movement  maximises  the  deterrent 
of  the  convex  mirror  and  gives  added 
surveillance.  Neat,  modern  and  highly 

effective. 


Volumatic 
''Cash  carrying 
Cases  When 
snatched  from  the 
carrier,  sounds  an  ear  piercing 
audible  alarm  and  sends  off 
clouds  ot  dense  orange  smoke.  The  cash  is 
stained  and  made  useless  to  the  thief  and 
the  carrier  is  protected  by  a  year's  free 
insurance.  It's  a  foolproof  way  to  carry 
cash.  Available  in  three  sizes.  Also 
available  ladies'  style  hand/shoulder 
cashcarrying  bag  and  in-store  cash 
collection  case  with  many  new  features. 

Volumatic 
Emergency  Alarm 

A  multi-purpose 
portable  audible 
alarm  forfloor  or  wall 
mounting  ;  gives 
immediate  'press  to 
sound'  and  'press  to 
silence'  operation  with 
ear  piercing  signal.  Foot 
or  hand  operated. 

Volumatic  Stoplifters  Bright  deterrent 
orange  signs  for  hanging  in  retail  sales 
areas.  Each  sign  carries  powerful 
anti-pilferage  slogan  on  either  side.  A  sure 
way  of  deterring  the  casual  and  impulse 
pilferer.  Bright  orange  acrylic  with  black 
lettering,  suspended  with  chrome  chain. 
Dimensions  :  36  ins.  wide  by  1  2  in.  deep 
(91  cm.  (91  cm.  by  30  cm.)  Low  in  cost. 


Volumatic  Ceiling 
Mounted  Deterrent 
Unit  A  new  security 
device  designed  to  provide 
a  maximum  deterrent  to 

shoplifters  by  constant  movement  of  multi-angle 
surveillance  mirrors. 

A  ceiling  mounted  arm  on  which  are  mounted 
three  convex  mirrors  is  driven  in  a  circular  motion 
by  an  electric  motor.  Can  be  fixed  either  to 
conventional  or  suspended  ceilings.  All  the  mirrors 
and  the  suspension  tube  in  bright  Volumatic 
deterrent  orange.  A  fraction  of  the  cost  of 
similar  products. 


SHOPLIFTING 

IS  AN  OFFENCE 

WE  ALWAYS  PROSECUTE 


Volumatic 
Anti-Pilferage 
Mirrors 

Volumatic  new  generation  circular  convex 
mirrors  with  a  bright  orange  'halo'  trim  are 
the  most  effective  low  cost  method  of 
pilferage  control ;  three  diameter  sizes  1  6  in.. 
24  in.  and  34  in. ;  tough  glass  fibre  backing 
makes  them  virtually  unbreakable. 
For  tight  corners,  the  Volumatic  Slimview 

mirror  is  the  answer.  Oblong  in  shape  it 
measures  24  in.  wide  by  1  6  in.  deep.  Bright 
Volumatic  orange  trim  for  added  deterrent  effect 
Volumatic  Two-Way  Observation  Mirrors  give 
discreet  surveillance  of  high  pilferage  risk  areas. 
Available  clear  and  indistinguishable  from 
ordinary  mirrors,  or  with  Venetian  silverstrip. 


Volumatic  Loop  Alarm  Systems  An  entirely 
new  range  of  battery  operated  loop  alarm 
systems  that  provide  an  unbeatable  method 
of  preventing  the  theft  of  merchandise  on 
open  display.  Require  no  maintenance  and 
running  costs  are  virtually  nil.  Supplied  with 
coaxial  cable  that  cannot  be  bridged.  Three 
types  are  available,  two  with  unique  and 
patented  automatic  re-setting  facility. 
Powerful  audible  signal.  Applications  in  all 
types  of  non-food  retailing. 


All  Volumatic  security  products  are 
manufactured  under  stringent  quality 
control  and  research  is  being 
conducted  into  the  improvement  of 
existing  products  and  development  of 
new  products.  We  are  always  happy  to 
discuss  specific  security  projects  with 
customers.  All  Volumatic  products  are 
backed  by  a  one  year  written  guarantee. 


Solve  your  security  problems  now  -  send  for  literature  today.  To  help  us  to  give 
your  enquiry  immediate  attention,  please  quote  this  reference  CD 


Volumatic  Bomb  Blanket 

Designed  to  contain  the  blast 
from  expedient  (home  made) 
bombs.  Gives  1  6  sq.  ft. 
coverage.  Already  in  use  by 
department  stores  and  some 
public  utilities.  Designed  to  be 
placed  over  the  bomb  until 
disposal  experts  arrive. 


Volumatic  Limited  -  leaders  in  retail  security 


Volumatic  Limited 
Taurus  House 
Kingfield  Road 
Coventry  CV6  5AS  England 
Telephone  (0203)  84217/8/9 


Volumatic  Protectachain  Chrome  finished  neat,  flexible  ball-link 
chain  for  securing  goods  on  open  display.  Very  low  in  cost.  Case 
studies  show  it  can  totally  eliminate  pilferage. 


made  to  make  you  profit 
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SHOPFITTING 

Profits  and  image 
a  shopfront  guide 


by  P.  J.  Cowling 

For  those  aware  of  High  Street  trends  the 
tremendous  change  that  has  occurred  in 
the  past  few  years  to  the  High  Street 
image  of  a  great  many  pharmacies  will 
not  have  passed  unnoticed — I  refer,  of 
course,  to  the  shopfront — the  real  image- 
maker  of  the  pharmacy. 

The  basis  behind  the  change  has  not 
been  a  trendy  "change  for  change's  sake" 
but  a  sound  set  of  commercial  principles. 
These  principles,  which  are  put  to  such 
great  effect  by  the  large  multiples,  are, 
in  many  senses,  even  more  vital  to  the 
independent  pharmacist  who  must  use 
every  available  facility  to  maintain  and 
improve  his  business. 

The  major  principle  of  displaying  goods 
to  sell  them  is  already  clearly  established. 
This  shows  in  all  types  of  retail  outlets, 
both  in  the  design  of  display  units,  and 
the  layout  of  the  shop  in  general.  It  is 
essential,  therefore,  to  use  this  principle 
in  the  design  of  that  part  of  the  shop, 
which  forms  the  all  important,  first  con- 
tact with  the  customer. 

A  well-designed  shop  front  must  suc- 
cessfully combine  the  dual  roles  of  both 
attracting  the  customer  initially  and  also 
showing  the  interior  of  the  shop  to  the 
best  advantage.  In  the  case  of  the  inde- 
pendent pharmacist  it  may  be  that  the 
interior  will  convey  to  the  customer  the 
mixture  of  a  well  stocked  shop  together 
with  the  pharmacy  as  a  dominant  feature. 

As  with  any  retail  outlet,  but  particu- 
larly in  the  case  of  the  pharmacist,  the 
need  to  make  your  presence  known, 
especially  to  passing  customers,  is  all 
important.  The  effect  on  turnover  from 
having  a  new  shop  frontage  can  be  seen 
from  the  first  week  onwards.  Experience 
indicates  that  a  great  percentage  of  new 
shopfronts  are  installed,  not  because  the 
existing  frontage  was  old  or  in  need  of 
repair,  but  simply  to  make  a  positive 
move  to  increasing  business. 

In  installing  a  new  shopfront,  the  phar- 
macist may  gain  from  a  number  of  ad- 
vantages besides  this  increase  in  turn- 
over. It  is  more  than  likely  that  the  new 
frontage  will  add  considerably  to  selling 
space.  It  is  not  always  appreciated  that 
this  may  easily  add  up  to  as  much  as 
30  per  cent  or  more  of  existing  shop- 
space. 

At  today's  leasing  costs  every  square 
foot  is  important,  and  every  square  foot 
of  selling  space  a  real  bonus. 

Having  a  new  frontage  is  also  a  golden 
opportunity  to  re-proportion  the  front 
of  the  shop,  making  the  shop  appear 
wider,  and  thus  larger  than  it  really  is. 


It  will  also  give  more  room  for  the  all 
important  fascia  sign,  which  forms  part 
of  the  new  image  —  getting  over  cleanly 
that  here  is  a  pharmacy. 

If  the  pharmacist  makes  the  right  choice 
of  material  and  finish,  then  he  will  also 
have  the  financial  advantage  of  negligible 
maintenance  costs.  An  aluminium  framed 
front,  finished  to  the  correct  standard, 
can  be  maintained  with  nothing  more 
than  soap  and  water  once  a  week. 

Frontages  can  be  constructed  in  many 
materials  including  wood,  stainless  steel, 
fibreglass  and  aluminium.  Of  these,  wood 
has  the  disadvantage  that  maintenance 
is  required  to  a  greater  or  lesser  extent 
despite  the  modern  finishes  available. 
Stainless  steel  is  often  ruled  out  on  the 
grounds  of  cost,  and  fibreglass  has  a 
limited  application.  By  far  the  most  popu- 
lar on  the  basis  of  cost,  appearance, 
strength  and  lack  of  maintenance  require- 
ment is  aluminium. 

The  choice  simply  of  aluminium  how- 
ever is  not  the  complete  answer  —  the 
pharmacist  must  ensure  that  the  alu- 
minium is  finished  to  the  correct  stan- 
dard, the  finish  is  achieved  by  polishing 
the  natural  aluminium  and  anodising  this 
to  a  sufficient  thickness  to  ensure  a  life- 
long finish.  The  fine  polishing  will  ensure 
reasonable  self  cleansing  properties  as  well 
as  a  pleasing  appearance.  The  maximum 
British  Standard  for  this  finish  is  denoted 
as  "AA25"  and  one  company  in  particu- 
lar, Cowling  Shopfronts,  23  St  Aubyns 
Road,  London  SE19  3AA,  give  a  ten-year 
finish  guarantee  to  their  aluminium. 


Security 

The  pharmacist  must  also  study  carefully 
the  remainder  of  the  specification  for  his 
new  frontage.  Security  is  an  important 
factor  and  the  door  design  should  prefer- 
ably be  a  butt  hung  type  within  a  rebated 
frame.  It  should  be  fitted  with  a  maximum 
security  lock,  preferably  of  a  type  which 
hooks  up  and  behind  the  door  frame. 
The  pharmacist  should  also  note  in  de- 
tail remaining  items  such  as  automatic 
door  closers  and  door  holders,  etc. 

Ventilation  is  another  important  aspect. 
Adjustable  louvre  type  vents  are  an  effec- 
tive form  of  ventilation,  but  a  very  weak 
point  in  respect  of  security.  Thus  if  there 
are  to  be  more  than  9in  of  louvre  vents, 
then  the  pharmacist  should  ask  for  a 
security  type  ventilator,  possibly  of  a 
type  as  installed  by  Cowling  Shopfronts. 

Continued  on  p  592 
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Continued  from  p  591 

The  fascia  sign  is  one  of  the  most 
important  factors  in  the  design  of  a  new 
shopfront.  These  again  can  be  of  many 
different  materials,  but  by  far  the  most 
popular,  on  the  grounds  of  cost,  flexibility, 
durability  and  lack  of  maintenance,  are 
those  fabricated  in  Perspex.  Striking  con- 
trasts of  colour  and  letterstyle  can  be 
created.  This  may  then  be  further  en- 
hanced through  back  lighting. 

The  pharmacist  must  again  ensure  with 
signs  that  the  main  panels  are  of  full 
thickness  (6mm)  Perspex,  and  that  the 
panels  are  set  in  framing  which  allows 
for  the  full  thermal  movement  of  the 
Perspex,  preferably  hanging  the  panel 
from  the  top  to  avoid  all  buckling  of  the 
panel.  All  joints  should  be  half  lapped 
with  clips  to  prevent  the  joints  opening 
under  thermal  movement. 

All  the  fixings  should  be  fully  proofed 
against  corrosion  and  the  pharmacist 
should  ensure  that  the  specification  is 
sound  in  all  respects.  This  can  be  done 
by  employing  a  shopfront  specialist.  He 
will  ensure  that  the  installation  is  carried 
out  by  experienced  crews,  with  the  mini- 
mum of  disturbance,  while  the  pharmacy 
is  open  for  business.  He  can  also  under- 
take application  for  planning  permission 
for  the  changes  and  for  the  erection  of 
signs  and  so  on. 

If  this  is  done  properly,  the  pharmacist 
may  well  experience  an  increase  in 
takings  during  the  period  of  installation, 
because  people,  ever  curious,  come  to 
find  out  what  is  happening!  And  after- 
wards he  may  look  forward  to  a  healthy 
increase  in  business,  as  well  as  a  clearer 
look  at  the  world  —  through  his  new 
shopfront. 

Full-scale  pharmacy 
in  a  showroom 

With  the  more  complex  design  needs 
for  the  inside  of  today's  retail  pharmacies 
in  mind,  S.  I.  Myers  Ltd  came  up  with  a 
practical  way  to  demonstrate  not  only 
their  skills  in  shop  design,  but  also  their 
materials  and  units  actually  in  use. 

Myers  have  designed  and  built  a  full- 
scale  chemists'  shop  interior  in  their  Old 
Street  premises,  enabling  them  to  show 
how  the  real  problems  of  lack  of  space, 
practical  working  areas  and  extensive 
easy-access  storage,  can  be  overcome  in 
practical  terms. 

Inside  the  shop  are  a  full  dispensary 
section  with  storage  units  and  working 
surfaces  and  a  "non-ethical"  section 
showing  display-counter  units  and  space- 
saving  shelving. 

No  longer  do  their  clients  have  to 
mentally  visualise  how  their  premises 
could  look  and  feel  after  conversion  — 
they  can  now  see  and  experience  it  for 
themselves.  Address:  80  Old  Street, 
London  EC IV  9 AN. 


A  Fife  partnership 
up-dates  its  premises 


A  major  face-lift  has  been  given  to  one 
of  the  oldest  established  businesses  in 
Kinghorn,  Fife  —  Moltke  McLean  in 
High  Street  —  making  it  one  of  the  most 
up-to-date  shops  of  its  kind,  doubling 
the  sales  area  and  vastly  increasing  the 
number  of  toiletries,  etc,  in  stock. 

Owners  of  the  business,  which  has  been 
thriving  in  the  town  since  about  the  turn 
of  the  century,  are  Mr  John  Kemmett, 
Mr  Robert  Andrew  and  Mrs  M.  H.  Inglis. 
They  bought  it  last  spring  from  Mr  and 
Mrs  Ernest  Odell,  who  retired  after  28 
years  in  the  business. 

Three  friends 

The  three  joint  owners  are  friends  as 
well  as  business  colleagues,  having  for- 
merly worked  together  in  another  shop, 
and  all  three  are  actively  concerned  in 
working  in  the  new  enterprise. 

The  original  shop  has  been  extended 
by  removing  a  wall  between  it  and  a 
former  store  room,  and  the  whole  shop- 
ping area  in  now  laid  out  in  open  style. 
The  walls  are  all  fitted  with  steel  shelving 
and  concealed  lighting.  There  is  a  cen- 
tral stand  round  which  customers  can 
walk  to  select  their  purchases. 

Mr  Kemmett  stressed:  "It's  more  self- 
selection  than  self-service.  If  anyone  still 
wants  to  be  served  in  the  traditional  way 
by  telling  the  assistant  what  he  or  she 
wants,  then  that  will  be  done." 

The  new  firm  have  built  an  adequate 
counter  at  one  end  of  the  shop  and 
service  goes  on  there  as  usual.  One  of 
the  main  differences,  apart  from  the  in- 
creased space  and  modern  fittings,  is  the 


fact  that  a  large  part  of  the  wall  facing 
the  street  is  given  up  to  window  space, 
so  that  there  is  a  maximum  of  natural 
light  coming  in. 

Another  difference  is  that  Mr  Kemmett 
and  his  partners  have  introduced  a  whole 
new  range  of  products,  to  provide  a  ser- 
vice comparable  with  that  provided  in 
the  larger  shopping  centres. 

"We  feel  very  strongly,"  he  said,  "that 
people  will  shop  locally  if  they  are  given 
the  facilities  and  the  service."  He  added: 
"People  spend  a  lot  nowadays  on  per- 
fumes and  cosmetics,  and  they  want  to 
have  a  good  selection  to  choose  from. 
And  they  also  want  to  see  clearly  what 
is  available." 

Men  have  their  own  section  of  the 
shop  for  aftershaves,  soaps,  etc,  and  the 
young  mother  is  well  catered  for  with  a 
very  large  section  of  the  central  display 
area. 

Customers  delighted 

"We  were  worried  that  a  lot  of  our 
older  customers  wouldn't  like  all  the 
changes  we  were  making."  said  Mr  Kem- 
mett, "but  in  fact,  they  are  all  delighted 
with  the  place." 

After  consulting  several  shopfitters  on 
the  question  of  internal  fittings  the  part- 
nership decided  to  accept  a  quotation  sub- 
mitted by  Beanstalk  Shelving  Ltd  who 
have  a  branch  in  East  Kilbride.  They  sup- 
plied the  wall  shelving  and  the  free- 
standing modular  shelving,  which  tilts  in 
three  positions.  Advice  was  supplied  on 
siting  the  latter  to  make  the  best  use  of 
available  floor  space. 


Inside  the  Fife  pharmacy 
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meet  our 
Soles  Director 

Our  sales  orientated  Eureka  instore  system  will  add  extra 
impact  to  your  merchandising.  Flexible,  slot-together 
components,  eye  catching  colours  and  a  huge  capacity. 
Many  accessories  available  including  cabinets,  drawers, 
counters  etc.  Our  Sales  Director  will  increase  your 
profits  fast! 


and  merchandise 
manager 

Our  Karu-Sell  rotary  display  unit  can  manage  a  huge  amount  '/ 


of  merchandise  with  a  capacity  of  34.25  sq.  feet  of  impact 


display  in  only  6.86  sq.  feet  of  floor  area. 
Ideal  for  promoting  impulse  sales.  Amazingly  varied  S ^ 
applications.  The  exclusive  diamond  shaped  shelves  / 
are  instantly  adjustable  for  height  and  slope  and  J?J$ 
have  binning  facilities. 

Members  of  the  Showrax  Force. 

Free  country  -  wide  shop  -  planning 


o 


service  by  Instore  Consultants.  ,#* 


A* 


Tel:  Gravesend  60671  Telex:  965130  / 
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360s  visibility 
and  it  turns 
round  freely 
to  give 
maximum 
exposure 


Finished  in 
rustless 
epoxy  varnish 
to  make  it 
really 

hardwearing 


The  Rotary 
Sales 

Spacemaker 
is  on  castors 
so  you  can 
move  it 
easily 


SHOWS  MORE -SELLS  MORE-EARNS  MORE 


65' PRODUCT  FACINGS 
CAPACITY-OVER  1/2  TON 
ROTARY  AND  MOBILE 
WITH  WIRE  BASKETS - 
WOOD  SHELVES-OR  HOOKS 
SHELVES  ADJUSTABLE  TO 
SUIT  YOUR  REQUIREMENTS 
33  DIAMETER-63  HEIGHT 
ASSEMBLED  IN  10-15  MINUTES 


To:  R.D.S. GROUP  LIMITED, 
7,  HIGH  STREET,  EWELL. SURREY 
Tel  . 01-394  0211 

Please  send  me  full  details  of  Rotary  Spacemaker 

NAME   

ADDRESS   


TRADE  TEL. 


CD. 
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Display  turntable  gives  impact 
to  chemist's  cosmetic  window 


Finding  an  inexpensive  way  of  giving 
impact  to  window  displays  in  a  small 
high  street  shop  is  never  easy.  And 
with  the  increasing  number  of  larger 
national  stores  moving  into  such  sites 
up  and  down  the  country  the  problem  is 
getting  even  more  difficult. 

One  simple  and  inexpensive  solution  to 
the  problem  has  been  found  by  Mr  Arfor 
Jones  who  has  a  pharmacy  in  the 
High  Street,  Criccieth,  in  the  new  county 
of  Gwynedd.  He  has  used  a  small  dis- 
play turntable  to  display  cosmetics  in  his 
pharmacy  window. 

As  he  says,  "Movement  always  attracts 
the  passing  customer,  even  the  regulars, 


One  of  British  Turntable  Co's  larger 
turntables  (5ft)  shown  in  use  with  a 
perfumery  display 

who  get  so  used  to  the  window  that  they 
don't  glance  in  to  see  what's  new." 
He  chose  the  smallest  model  in  the  wide 
range  produced  by  British  Turntable  Co 
Ltd,  Bolton,  a  model  L40,  with  a  capacity 
of  only  40  lb.  It  is  fitted  with  a  slip 
ring  for  a  rotating  lighting  conection, 
which  allows  for  lighting  when  the  turn- 
table is  used  after  hours  during  darkness. 

In  his  case,  the  lighting  connection  has 
another  use.  "I  chose  to  have  the  light- 
ing facility  as  an  extra  for  use  largely 
during  the  Christmas  season  when  lights 
have  a  fascination  for  most  people",  he 
said. 

The  range  of  turntables  available  from 
British  Turntable  Company  Limited,  Bol- 
ton, vary  in  size  from  the  L.40  model,  to 
the  1500  range,  which  have  diameters  up 
to  7ft  and  a  capacity  of  1,5001b. 

With  Christmas  fast  approaching,  it  is 
worth   remembering   that  most   of  the 


models  can  be  supplied  with  a  rotating 
lighting  connection,  and  they  can  all  be 
connected  to  the  main  lighting  switch  to 
provide  continuous  movement  after  the 
shop  closes.  Accessories  available  for  the 
larger  models  include  static  or  rotatable 
centres  and  a  hesitation  device  with  a 
variable  pause  from  0  to  60  seconds. 

Also  available  is  a  high  capacity  self 
selection  unit  for  hand  rotation,  with  four 
adjustable  trays  33in  diameter  and  bot- 
tom tray  complete  with  PVC  coated  wire 
retainer  for  tumble  display. 

Distance  no  object 

Pillerstead  Ltd,  storefitters,  of  Wolver- 
hampton, are  a  division  of  old-established 
storefitters  Thomas  Frost  of  Wolverhamp- 
ton. They  have  fitted  out  pharmacies  from 
Inverness  in  Scotland  to  Wadebridge  in 
Cornwall. 

Mr  Edward  J.  Trott,  sales  director,  of 
Pillerstead,  says  he  has  seen  the  trend  to 
modern  shopfitting  develop  over  the  years. 
The  "muddled  counter  is  very  much  a 
thing  of  the  past.  Undoubtedly  nowadays, 
bright  colours,  use  of  fabrics  such  as 
hessian,  judicious  use  of  spotlights,  large 
areas  of  counter  space  and  tantalising 
window  displays,  not  only  lure  the  custo- 
mer in,  but  help  his  purchase  selection." 

Mr  Trott  believes  that  raised  dispen- 
saries, whereby  the  pharmacist  has  a  good 
overall  view  of  the  shop,  are  an  impor- 


The  Protectaloop  a  new,  battery- 
operated  loop  alarm  system  designed  to 
protect  theft  of  merchandise  on  open 
display,  which  has  been  introduced  by 
Volumatic  Ltd,  Kingfield  Road,  Coventry. 
An  extension  to  the  company's  range  of 
loop  alarm  systems,  the  Protectaloop 
incorporates  a  100  decibels  audible 
alarm. 


tant  feature.  Dispensary  equipment  is 
finished  in  easy  to  clean  surfaces  such  as 
laminates  and  a  wide  variety  of  storage 
space  is  available. 

With  the  vast  increase  in  the  variety  of 
merchandise  carried  by  the  pharmacist 
today,  easily  adjustable,  hard-wearing  and 
easily-cleaned  shelving  is  vital.  Pillerstead 
install  the  German  manufactured  Kind 
modular  store  equipment. 

Pillerstead  use  Thomas  Frosts'  Special- 
ist Joinery  Works  for  showcases.  With  the 
use  of  individual  show  cases  and  elimi- 
nating window  backs,  the  shop  attracts 
passers-by  who  can  then  also  see  directly 
into  the  shop. 

Pillerstead  Limited  are  based  at  21 
Merridale  Lane,  Wolverhampton  WV3 
9RD. 


A  'new  generation'  of  shelving 

To  meet  the  increasing  variety  of  product 
presentation  techniques  which  are  being 
used  by  retailers  today,  Chrome  Mesh 
Equipment  Ltd,  153  Hurlingham  Road, 
Putney  Bridge,  London  SW6,  are  intro- 
ducing two  new  ranges  of  shelving.  Both 
have  been  produced  on  the  same  prin- 
ciples and  module  as  their  standard 
equipment  and  thus  all  three  systems  are 
complementary  and  interchangeable. 

Whilst  one  new  range  is  specifically  for 
the  needs  of  the  large  operators,  the 
second  (called  Liteloader)  has  been  de- 
signed for  the  presentation  of  goods  of 
the  type  sold  in  pharmacies.  The  range, 
like  standard  Chro-Mesh,  is  based  on  two 
simple  components — a  slotted  steel  up- 
right and  a  multi-position  bracket,  ad- 
justable to  provide  a  wide  variety  of 
shelf  layouts  and  settings. 

A  full  range  of  accessories,  including 
grilles  and  dividers,  pegboard  backing 
panels,  hanging  bars  and  hooks,  rails  and 
other  equipment  is  available  to  fit  all  the 
shelving  in  the  total  system. 


New  Chrome  Mesh  shelving 
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Anti-static 
flooring 
in  industry 


Anti-static  flooring  installed  at  ICI  pharmaceutical  division's  plant  at  Macclesfield 


The  importance  of  having  a  completely 
hygienic  floor  surface  for  the  manufacture 
of  pharmaceutical  products  is  self  evident. 
To  this  end  a  number  of  manu- 
facturers are  insisting  on  a  jointless  floor- 
ing, which  is  impervious  to  the  effects  of 
accidental  spillage,  and  which  has  a  sur- 
face easily  maintained.  The  obvious  mate- 
rial which  will  give  those  properties  is, 
of  course,  a  resin-based  surfacing,  but  as 
all  resins  have  a  high  electrical  resistance, 
the  maintenance  problem  still  exists.  A 
static  build-up  in  any  material  will  attract 
dust,  etc,  and  make  sweeping-off  more 
difficult. 

A  company  specialising  in  the  supply- 
ing and  laying  of  anti-static  terrazzo 
flooring  —  A.  Quiligatti  &  Co  Ltd  — 
report  that  for  a  number  of  years 
they  have  supplied  such  flooring  in 
the  form  of  hydraulically  pressed  tiles. 
They  were  able  to  control  the  resistance 
to  a  certain  degree  in  the  manufacture  of 
the  tiles  and  also  in  the  use  of  certain 
types  of  marble  aggregates.  However,  it 
is  always  likely  to  give  varying  perform- 
ances electrically  according  to  the  temper- 
ature and  humidity. 

Now  they  report  that  they  have  been 
able  to  successfully  lay  an  epoxy  resin 
terrazzo   floor   which   is   guaranteed  to 


comply  with  the  Hospital  Technical  Mem- 
orandum for  the  performance  of  anti- 
static floors. 

This  flooring  has  a  number  of  advan- 
tages over  the  conventional  terrazzo,  such 
as: 

Q  Being  |in  in  thickness,  it  can  be  laid 
on  to  an  old  terrazzo  floor  without  any 
great  level  difficulties.  Arrangements  can 
always  be  made  at  door  thresholds  and 
floor  channels  to  maintain  a  reasonable 
level  with  surrounds. 

□  Coved  skirting  can  also  be  formed  to 
follow  the  existing. 

□  Flooring  is  laid  jointless  and  there- 
fore avoids  the  possible  dirt  and  bacteria 
traps  which  may  form  in  the  joints  of  a 


tiled  floor  through  loose  grouting. 

□  Being  slightly  more  resilient  than  the 
brittle  terrazzo,  it  will  withstand  heavier 
use  and  possible  accidental  impact. 

□  Being  epoxy  resin  based  as  opposed 
to  the  cement  based  terrazzo,  it  is  far 
more  acid  and  chemical  resistant. 

□  In  the  case  of  any  cracking  occurring 
because  of  movement  in  the  sub-floor  the 
material  is  more  readily  and  successfully 
repaired. 

The  company  state  that  they  have  car- 
ried out  extensive  work  for  ICI  Pharma- 
ceuticals at  Macclesfield,  Glaxo  Labora- 
tories Ltd,  Ulverston,  and  their  latest 
order  is  from  Eli  Lilly  &  Co,  a  new  pro- 
duction plant  at  Basingstoke,  Hants. 


the  key  to 
solve  your  x  problems 

Oiney  bros  offer  you  a  full 
and  comprehensive  service 
covering  all  aspects  for 
your  trade. 

details  from;  olney  bros  ltd. 
jado  house, 
northbridge  road, 
berkhamsted,  herts.HP41EG. 

5417-9 


name  &  address 


Two  new  systems  from  Showrax 


Showrax  Ltd  recently  launched  two  com- 
pletely new  shopfitting  systems  named 
Focal  and  Equiplus. 

Equiplus  is  a  sophisticated  modular 
glass  system  with  a  wide  range  of  appli- 
cations. The  extensive  range  of  ancillary 
fittings,  drawers,  cupboards,  decor  panels, 
lighting,  etc,  ensure  that  the  most  effec- 
tive configuration  can  be  built  up  for  any 
situation  while  the  glass  gives  complete 
visibility  to  the  merchandise.  Different 
configurations  can  be  simply  made  up  on 
the  spot  as  the  need  arises. 

Connector 

Focal  is  a  middle-shop  versatile  system 
which  can  be  used  to  construct  counters, 
partitioning,  furniture,  gondolas  or  wall 
shelving.  Aluminium  extrusions  can  be 
locked  rigidly  into  the  desired  shape  using 
the  unique  connector.  Fascias,  shelves, 
showcases  and  lighting  can  be  simply  in- 
corporated to  make  a  completely  flexible 
shopfitting  system. 

Both  systems  are  being  marketed 
nationally  by  Showrax  Ltd  spearheaded 
by  the  recently  formed  special  display 
division  which  can  offer  the  full  range  of 
shoDfittine  services  including  nationwide 


design,  decor  and  shop  planning  facilities. 
Address :  Tower  Works,  Northfleet,  Kent. 


Display  case  from  Focal  system 
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SHOPFITTERS  LIMITED 
"Shopfitting  with  the  international  look" 


The  complete  service  from 
design  to  installation  using 
one  of  Europe's  leading  systems 

For  our  brochure  contact: 

2-8  Foredown  Drive,  Portslade,  BRIGHTON  BN4  2BB 
Tel :  Brighton  41 1844 


SHOPFITTERS 


can  offer  a  complete,  nationwide  service 
covering  every  aspect  of  shopfitting: — 

■X-Free,  Design  service,  layout  drawings,  &  h 
quotations.-*  T 

*  Modern  aluminium,  &  traditional  timber 
shopfronts.-x- 

Modular,  interior  shopfittings  &  fixtures* 

•X-Electrical  systems,  lighting  layouts, 
heating  schemes.* 

■x-Suspended  Ceilings,  &  air  conditioning.* 

*Floor  coverings,  carpet  laying,  &  internal 
screeds.* 

*Minor  building  work,  &  plumbing.* 

*Fire  protection  schemes,  &  sprinkler 
systems.* 

*Joinery  &  cabinet  making* 

•$£  all  at  competitive  prices  — 
can  we  be  of  service 

Advance  Space  Services  Ltd., 
Apeils  House,  Lyon  Way, 
St.  Albans,  Herts.  AL4  OLR. 


telephone-St.  Albans  69I2I-3  *> 


ER^Y^REAAI  NGTON 


brings  automation  to 
ie  dispensing  chemist 


■  i 


Pharmatriever  is  the  complete  answer  for  storing  and 
serving  drugs  and  prescriptions  in  the  modern  pharmacy. 
It  saves  space:  housing  the  equivalent  of  273  normal 
shelves  measuring  24"x5".  in  a  quarter  of  the  floor  space. 
It  saves  time:  the  dispenser  simply  presses  a  button  to 
bring  any  one  of  thousands  of  articles  to  a  working  top, 
within  arms  length. 

The  automated  visual  display  in  addition  to  facilitating 
speedy  dispensing  also  promotes  customer  interest. 


PRESS  A  BUTTON  AND 
THE  SHELVES  ROTATE 

Multiple  trays  move  quietly 
into  position,  no  stooping  or 
stretching  .  .  . ! 


THE  SELECTED  ITEM 
STOPS  AT  ARMS  LENGTH 

Every  shelf  can  be  positioned 
individually  in  front  of  the 
pharmacist .  .  . 


A  glass  fronted  variation  of  this  unit,  called  the  VIS-U-MATIC, 
can  be  supplied  with  permanently  moving  display  shelves. 

Post  the  coupon  today  for  literature  on  these 
wonderful  new  aids  to  modern  pharmacy. 

Please  send  me  further  information  on  the  Pharmatriever  and  Vis-u-matic 

Name  

Company  

Address  


  CD 

Sperry  Remington,  65  Holborn  Viaduct,  London  EC1P  1AB  Tel  01-236  1010 
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MIGRAINE  ? 

HOW  YOU  CAN  HELP 


Your  customer  (and  millions3  like  her)  has  regular  attacks  of 
migraine.  She  comes  in  for  sympathy  and  common  analgesics, 
which  at  best  may  only  afford  inadequate  relief.  Yet  it's  a  problem 
Migraleve  might  very  well  solve. 

Only  a  fraction  of  migraine  sufferers  have  consulted  a  doctor 
for  it.  So  how  are  they  to  know  such  a  product  as  Migraleve 
exists,  unless  they  learn  it  from  you?  (It  is  advertised  only  in 
medical  journals)  Migraleve  is  the  only  specifically  anti- 
migrainous  ethical  preparation  which  can  be  counter-prescribed, 
and  is  backed  by  extensive  British  clinical  trials  which  confirm12 
the  effectiveness  of  non-ergotamine  Migraleve  in  the  treatment 
of  migraine. 

•  considerably  less  vomiting  than  with 
ergotamine-based  treatment1. 

•  can  be  continued  with  safety  for  as 
long  as  necessary — therefore  should 
be  tried  first1. 

•  effective  in  79%  of  migraine  attacks 
—and  preferred  by  65%  of  ergotamine 
users8. 

References 

1.  Practitioner  (1973)  211,  357 

2.  Medical  Digest  (1972)  17,  7 

3.  Latest  published  estimates  of  prevalence  gives  an 
average  of  17%  of  all  men  and  27%  of  all  women 

Formulation 

Migraleve  Pink  Tablets  contain  buclizine,  para- 
cetamol, and  codeine. 

Migraleve  Yellow  Tablets  contain  paracetamol 
and  codeine. 


b»  flP  #  NON-ERGOTAMINE  m 

Migraleve 


® 


20%  SALES  GROWTH  CONTINUES/ 

Can  your  stocks  meet  the  increased  demand  ? 
Order  on  the  next  bonus  mailing. 

International  Laboratories  Ltd.  Sunbury-on-Thames.  Midd»  TW16  7HN 


The  only 

BEVELLED  TONGUE  DEPRESSOR 

in  the  world. 

Applicators  also  available 
AYRES  BIOPSY  GERVICAL  SCRAPERS 

This  high  quality  scraper  immediately  available 
in  large  quantities.  Special  prices  for  bulk 
orders. 

ASHWOOD  TIMBER  &  PLASTICS  LTD., 


Plyfa  House,  Levers  Road.  London  E14  OLW 


Tel:  01-887  0848/6481 


ORALCER 


I 


pellets  °  MOUTH  ULCERS 


THE  ONLY  PELLETS  WITH  COMBINED 
ANTIBACTERIAL  &  ANTIFUNGAL  ACTION 


d,t,c'.M 


SILESCOL  TUBING 

TRANSLUCENT  SILICONE  RUBBER 

Elastic  at  temperatures  up  to  1  80/200sC 
Will  not  deteriorate  in  storage 

O0GO 

ESCO  (RUBBER)  LTD 
14-16  GREAT  PORTLAND  ST..  LONDON  W1N  5AB 


PRICES  BUM 

SWISS  BIO-FACIAL 
ANNOUNCE  PRICE  REDUCTIONS 


Re-sourcing  Bio-Facial  in  the  U.K.  together 
with  the  extra  sales  from  the  current  advertising 
campaign  has  enabled  substantial  savings  to  be 
made.  It  is  our  intention  that  these  cost  savings 
should  be  passed  on  to  the  consumer  as  soon 
as  possible. 

We  are,  therefore,  pleased  to  announce  that 
with  immediate  effect  the  retail  price  of 
Bio-Facial  Emulsion  has  been  reduced  from 
£1 .23p  to  89p  a  tube  and  the  Cleansing 
Lotion  from  £1 .03  to  59p  a  bottle.  The  cor- 
responding trade  prices  will  be  £3.52  per  half 
dozen  pack  and  £2.33  per  half  dozen  pack, 
excluding  V.A.T. 

We  would  obviously  nor  wish  the  trade  to 
make  a  loss  on  current  stockholdings  and 
would,  therefore,  ask  you  to  discuss  the  credit 
covering  the  price  differential  with  your  local 
Thos.  Christy  Representative  on  his  current 
journey. 

Mediline  (U.K.)  Limited, 
Hillsons  Road, 
Curdridge, 
Hants  S03  2DY. 
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News  in  brief 


Tough  future  predicted 
for  drug  industry 


"The  pharmaceutical  industry  will  con- 
tinue to  advance  but  not  in  the  imme- 
diate future,  and  perhaps  never  at  a  rate 
analogous  to  that  of  the  spectacular  past 
30  years." 

That  view  was  put  forward  by  Pro- 
fessor W.  B.  Whalley,  School  of  Pharmacy, 
University  of  London,  in  the  Merck, 
Sharp  &  Dohme  fourth  annual  scientific 
lecture,  "Whither  the  pharmaceutical  in- 
dustry?" on  Monday. 

He  likened  the  industry's  past  achieve- 
ments to  a  series  of  easy  climbs.  "We  now 
face  an  extensive  haul  over  a  long  plateau 
before  we  reach  the  next  set  of  pharma- 
ceutical mountains  and  begin  to  ascend 
Ihe  foothills."  Only  a  few  companies 
would  survive,  so  that  within  10  years 
there  would  probably  be  only  a  dozen  or 
so  international  innovators  in  the  phar- 
maceutical world. 

Research  was  becoming  so  expensive 
that  effective  innovation  was  now  only 
possible  in  the  largest  companies.  "If  in- 
sufficient research  be  carried  out  by  a 
company  it  will  rapidly  and  irreversibly 
fall  out  of  the  race." 

Progress  in  the  past  had  been  based 
on  serendipity,  random  screening  and  fun- 
damental research.  "Serendipity  will  al- 
ways be  with  us,"  random  screening  was 
becoming  less  profitable,  leaving  fun- 
damental research  into  problems  such  as 
arthritis,  deafness,  cancer,  kidney  disease, 
contraception  and  drug  addiction,  the 
major  hope  for  the  future. 

In  a  world  of  increasing  shortages,  the 
industry  would  have  to  aim  for  absolute 
control  of  more  of  its  key  raw  materials, 
Professor  Whalley  continued.  For  example 


The  hope  that  pharmacists  would  even- 
tually be  able  to  sell  oral  contraceptives 
without  prescription  was  expressed  bv 
Dr  Michael  Smith,  chief  medical  officer 
of  the  Family  Planning  Association,  when 
commenting  on  a  letter  in  last  week's 
British  Medical  Journal. 

The  letter,  signed  by  Dr  Smith  and  2." 
other  eminent  doctors  and  researchers 
called  for  dispensing  of  oral  contracep- 
tives by  nurses,  midwives  and  health 
visitors,  in  an  attempt  to  make  the  drugs 
more  widely  available.  He  told  C&D 
that  the  role  of  pharmacists  in  distribu- 
tion of  oral  contraceptives  had  not  been 
overlooked  but  the  letter  had  been  re- 
stricted to  a  comment  on  the  more 
efficient  use  of  clinical  staff. 

"The  next  step  would  be  for  oral  con- 
traceptives to  be  available,  over  the 
counter  and  similarly  labelled,  from 
chemists,"   he  added. 


there  was  a  "killing"  to  be  made  in  the 
successful  investigation  of  the  biochemistry 
of  nitrogen  fixation  which  was  one  of  the 
most  essential  and  energy-consuming 
chemical  processes.  He  forecast  more  re- 
search into  natural  products  as  potential 
sources  of  biologically  active  materials. 

He  criticised  the  growing  tendency  for 
researchers  to  cut  corners  and  attacked 
"the  inexcusable,  shoddy  work  published 
by  chemists  who  should  know  better  — 
but  who  in  private,  when  challenged 
merely  say  'so  what'." 

Finally,  Professor  Whalley  listed  State 
ownership  along  with  worldwide  econo- 
mic disaster  and  nuclear  war  as  threats 
to  the  pharmaceutical  industry.  But  the 
most  unavoidable  threat  of  all  was  the 
growth  in  world  population,  paradoxi- 
cally brought  about  largely  by  the  indus 
try  itself  in  its  fight  against  disease. 

PATA  council  election 

Six  seats  on  the  council  of  the  Proprietary 
Articles  Trade  Association  are  open  for 
election  for  the  year  1975.  Council 
members  retiring  are: —  Manufacturers 
section:  Miles  Laboratories  Ltd,  Nicholas 
Laboratories  Ltd.  Wholesale  section: 
Ayrton,  Saunders  &  Co,  Ltd,  E.  H.  But- 
ler &  Son  Ltd.  Retail  section:  R.  Ander- 
son, A.  G.  Garrett.  All  are  eligible  for 
re-election. 

Members  may  nominate  candidates  for 
the  two  vacancies  in  their  respective 
sections.  Nominations  will  be  received 
by  the  secretary,  PATA,  Premier  House, 
150  Southampton  Row,  London,  WC1B 
5AL,  up  to  and  including  November  1 1 . 


The  letter  had  suggested  that  any 
method  of  distributing  oral  contraceptives 
should  protect  users  against  predictable 
risks,  should  allow  for  monitoring  of 
side  effects,  should  use  the  skills  of  the 
medical  team  —  "doctor,  midwife,  nurse, 
health  visitor,  social  worker,  or  lay  coun- 
sellor" —  as  effectively  as  possible  and 
must  offer  the  easiest  possible  access  for 
women  who  wished  to  make  use  of  oral 
contraceptives. 

(A  leading  article  in  last  week's  The 
Lancet  said  "Dr  Smith  is  right :  it  is  time 
for  a  change  in  the  rules."  The  case  for 
taking  oral  contraceptives  off  prescription 
was  strong,  following  the  Royal  College 
of  General  Practitioners'  report  (C&D 
May  25,  p  672),  but  "we  need  much  mor-.- 
information  on  long-term  safety.  .  . 
Therefore  it  would  be  premature  to  put 
the  pill  on  general  sale  in  cornershop  and 
supermarket." 


□  A  total  of  21,349,645  prescriptions 
(13.574,333  forms)  were  dispensed  by 
chemist  contractors  in  England  during 
June  at  a  total  cost  of  £21,319,526-87 
(£0-9986  per  prescription). 

□  The  two  pesticides  aldrin  and  dieldrin 
have  been  banned  in  the  US  on  the 
grounds  they  represent  a  cancer  risk. 
A  Shell  Chemical  spokesman  in  the  UK 
said  the  company  intends  to  appeal. 

□  The  1974  winner  of  the  Maws-Ed 
midwives  scholarship  is  Miss  A.  Jeffree 
midwifery  tutor  to  the  Bromley,  Kent, 
Area  Health  Authority  at  Farnborough 
Hospital.  The  £700  scholarship  is  pro- 
vided yearly  by  Maws  Ltd,  to  encou'age 
midwives  to  research  any  areas  which  will 
provide  positive  benefit  to  mothers  and 
babies. 

□  Hospital  pharmacists  and  other 
workers  covered  by  threshold  pay  agree- 
ments are  due  to  receive  a  further  £0-40 
a  week  rise  following  a  IT  per  cent 
increase  in  the  retail  price  index  during 
September.  The  new  index  is  1110  (Janu- 
ary 1974=100),  an  increase  of  17-1  per 
cent  over  the  year.  The  threshold  rises  to 
date  total  £3-20  a  week. 

□  The  incorporation  of  phenolphthalein 
inio  analgesics  which  could  be  taken  over 
long  periods  "appears  to  be  a  retrograde 
step",  write  doctors  in  last  week's  The 
Lancet.  They  report  a  rash  in  a  man  who 
denied  taking  purgatives  but  said  the 
only  tablet  he  was  taking  was  aspirin, 
which  was  later  found  also  to  contain 
codeine  and  phenolphthalein. 

□  There  was  a  net  loss  of  11  phar- 
macies to  the  Society's  register  during 
September  when  25  premises  closed  down 
and  14  were  newly  registered.  The  closures 
were  four  in  London,  17  in  the  rest  of 
England,  one  in  Scotland  and  three  in 
Wales,  with  six  pharmacies  opening  in 
London,  five  in  the  rest  of  England  and 
three  in  Scotland. 

□  The  Back  Pain  Association — set  up  in 
1968  to  lead  a  broad  attack  on  the  prob- 
lems of  back  pain  —  is  this  week  to 
launch  its  newsletter,  Talkback.  Intended 
to  disseminate  research  findings,  medical 
opinion  and  general  news  of  the  Associa- 
tion, it  has  a  cover  price  of  5p  and  is  to 
be  published  three  times  a  year.  The  first 
edition  includes  a  description  of  a  new 
instrument  the  goniometer  —  to 
measure  joint  movement  and  information 
on  a  new  advisory  service  to  industry 
run  by  the  Association  —  backache  is 
estimated  to  cost  Britain  up  to  £200m  a 
year  in  lost  working  days.  One  possible 
research  lead  into  the  cause  of  back 
pain  was  the  finding  that  most  patients 
who  develop  the  severe  form  of  back 
condition  of  ankylosing  spondylitis  have 
an  unusual  white  blood  cell  type  in  com- 
mon, which  may  also  occur  in  other 
back  conditions  —  this  could  lead  to  a 
screening  procedure  to  identify  those 
most  vulnerable. 


More  calls  for  non-medical  issue  of  the  'pill 
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Unichem  in  top  three 
next  year? 

Unichem  will  be  the  third  largest  phar- 
maceutical wholesaler  in  the  country  by 
the  end  of  next  year  according  to  current 
projections,  says  deputy  chairman  Mr 
Michael  Frith.  Addressing  the  society's 
weekend  management  meeting  at  Croy- 
don, Mr  Frith  said  that  the  exceptional 
growth  rate  of  the  past  four  years  would 
"pale  into  insignificance"  compared  with 
the  next  five  years. 

He  went  on:  "If  the  business  grows 
as  we  expect,  by  the  end  of  1975  we  will 
be  the  third  largest  pharmaceutical  whole- 
salers in  the  country.  Prospects  for  busi- 
ness in  general  look  bleak  at  the  moment 
and  that  is  where  our  membership  con- 
cept will  stand  us  in  good  stead  and  we 
shall  succeed  where  others  might 
founder."  Mr  Frith  urged  depot  managers 
to  get  to  know  their  customers  in  the 
same  way  as  the  chemist  knows  his  own 
customers.  "You  will  find  that  their  sup- 
port will  be  yours  in  full  and  this  will 
enable  Unichem  to  do  much  more  for 
independent  pharmacy." 


Deputy  chairman  Michael  Frith  (right) 
at  Unichem's  management  meeting  with 
managing  director  Peter  Dodd 


This  year  the  society's  turnover  has  been 
running  at  an  annual  rate  of  £22  million 
compared  with  the  £14-5  million  in  1973, 
itself  a  record.  The  indications  are  that 
the  record  interim  basic  rebate  payment 
of  4  per  cent  paid  in  August  will  be 
followed  by  a  record  payout  for  the  whole 
12  months  period. 

fCI  to  market  American 
products  in  Britain 

A  new  and  independent  pharmaceutical 
company,  Stuart  Pharmaceuticals  Ltd. 
has  been  formed  by  ICI.  Stuart's  first 
task  will  be  to  market  in  Britain  some 
of  the  products  of  the  American  com- 


pany, Stuart  Pharmaceuticals,  which  was 
acquired  when  ICI  bought  the  Atlas 
Chemical  Co  in  1971. 

The  British  Stuart  company,  which  will 
be  based  at  Cheadle,  Ches,  will  introduce 
its  first  prescription  products  in  mid  1975. 
Managing  director  of  the  new  company 
is  Dr  P.  Bayliss,  formerly  a  senior  mem- 
ber of  ICI  pharmaceuticals  division's 
clinical  research  department. 

Stuart's  sales,  medical  and  technical 
service,  and  marketing/publicity  depart- 
ments are  now  being  formed,  and  a  field 
force  of  about  40  medical  representatives 
is  to  be  recruited.  It  is  intended  that 
Stuart  will  develop  its  activities  by  acquir- 
ing further  prescription  products  both 
from  independent  sources  and  from  the 
collaborative  research  programmes  of  the 
Stuart  division  of  ICI  United  States  Inc 
and  ICI  pharmaceuticals  division. 

It  was  too  early  to  say  what  products 
would  be  initially  introduced,  the  com- 
pany told  C&D  this  week.  They  added 
that  the  American  company  currently 
marketed  about  30  "ethicals"  from  "ant- 
acids to  drugs  for  heart  disease." 

Vestric  'were  ready' 
for  Sheffield  move 

Vestric  Ltd  who  recently  moved  their 
Sheffield  premises  to  10  Fitzwalter  Road 
from  Elland  Street  "had  no  regrets  in 
having  to  make  the  change"  said  Mr 
A.  E.  Bide,  chairman  of  Glaxo  Holdings 
Ltd,  when  he  performed  the  formal 
opening  ceremony  on  Tuesday. 

A  compulsory  purchase  order  had  been 
served  in  respect  of  the  Elland  Street 
premises  which  are  required  for  a  road 
scheme  development  in  the  area. 

All  the  stock  and  offices  are  now  at 
ground  level  instead  of  being  housed  on 
three  floors  and  there  is  plenty  of  room 
for  parking  and  expansion.  The  warehouse 
has  been  lit  by  mercury  discharge  lamps 
while  extractor  fans  keep  a  constant 
temperature  all  the  year  round. 

The  branch  is  Vestric's  second  to  be 
equipped  with  ICL's  visual  display  units. 
Expansion  in  their  use  will  be  one 
of  Vestric's  main  aims  in  the  next  year 
or  so  in  order  to  speed  the  flow  of 
goods  etc  to  their  customers. 

Before  unveiling  a  plaque  to  mark  the 
opening,  Mr  Bide  reminded  the  guests 
amongst  whom  were  representatives  of 
retail  and  hospital  pharmacy  that  the 
Sheffield  business  was  started  by  a  phar- 
macist, Gilbert  lackson,  as  long  ago 
as  1896. 

Briefly 

I.  D.  Sherman  (Chemists)  Ltd  have 
opened  a  pharmacy  at  9  Albemarle  Street, 
London  W1X  3H3. 


26  October  1974 

Boots  Ltd  will  be  occupying  premises  in 
a  new  £3|m-shopping  centre,  which  opens 
at  Weston  Favell,  part  of  Northampton's 
expansion  area  on  October  29. 

NCR  Corporation,  Dayton,  Ohio,  USA, 
report  that  earnings  in  third  quarter  rose 
21  per  cent  to  $19-92m  and  revenues 
totalled  $488  m  (against  $438-04m)  in 
third  quarter  of  the  year. 
The  Association  of  Professional  Scientists 
and  Technologists  has  won  recognition 
as  exclusive  bargaining  agent  for  the 
420  scientific  staff  employed  by  Glaxo 
Laboratories  Ltd  and  Glaxo  Research  Ltd 
nationally. 

Albright  &  Wilson  Ltd's  industrial  chemi- 
cals division  headquarters  are  now  located 
on  the  Hagley  Road  West,  Warley,  in  an 
air-conditioned,  six  storied  building,  pro- 
viding some  70,000  sq  ft  of  office  space. 
Eli  Lilly  &  Co,  Indianapolis:  Record  sales 
and  earnings  are  announced  for  the  first 
nine  months  of  the  year.  Worldwide  sales 
were  $847-8m,  up  14  per  cent  a  year  ago. 
Estimated  net  income  was  $141-lm  an  in- 
crease of  15  per  cent. 


Appointments 

Murra  Organisation  Ltd,  Dublin,  have 
appointed  Mr  J.  O'Sullivan  of  Sutton 
Coldfield,  Warwicks,  to  their  main  board, 
Mr  O'Sullivan  will  continue  to  be  respon- 
sible for  the  UK  market. 
Odex  Racasan  Ltd:  Following  the  retire- 
ment of  Mr  J.  H.  Chandler  from  the 
board,  Mr  D.  W.  Roberston  has  been 
appointed  chairman  and  Mr  D.  J.  E. 
Proffit  group  managing  director. 
Bowater-Scott  Corporation  Ltd:  Mr  H. 
Cahill  has  been  appointed  to  the  newly- 
created  position  of  sales  force  develop- 
ment manager  and  Mr  Keith  Robinson 
has  been  promoted  sales  manager  for 
Wales  and  the  West  Midlands  region.  Mr 
Peter  Wesley  has  been  appointed  market 
manager  for  their  facial  tissue  range. 

Radiol  Chemicals  Ltd:  Mr  R.  J.  Young 
having  returned  from  Australia,  rejoins 
the  company  and  is  now  back  on  his  old 
territory  covering  the  Western  Counties. 
Mrs  L.  D.  Marston  has  been  appointed 
representative  for  Cleveland,  North  Hum- 
berside  and  North,  South  and  West 
Yorkshire. 

Wellcome   Foundation   Ltd:   Mr   P.  B. 

Capstick,  BVMS,  MFCVS,  at  present 
head  of  group  veterinary  pharmaceuticals 
has  been  appointed  deputy  director  of 
veterinary  research  to  the  Foundation. 
He  will  continue  his  duties  as  head,  group 
veterinary  pharmaceuticals  and  will  be 
located  at  the  Wellcome  Research  Labora- 
tories, Berkhamstead  Hill,  Herts. 
Hoechst  Pharmaceuticals,  a  division  of 
Hoechst  UK  Ltd:  Mr  S.  A.  Keeble,  de- 
puty chairman  of  the  division,  has  been 
appointed  site  director  of  Hoechst  Phar- 
maceutical Research  Ltd  at  Milton 
Keynes,  Bucks.  In  addition  to  taking 
charge  of  the  site  management  group, 
he  will  continue  to  act  as  deputy  chair- 
man of  the  pharmaceuticals  division  and 
will  retain  an  active  role  in  the  manage- 
ment of  their  animal  health  department. 


26  October  1974 


Chemist  &  Druggist  601 


Profit  from 
CWExpertise! 


CWE  is  one  of  Europe's  leading 
manufacturers  of  home  wine  making 
ingredients.  Our  knowledge  of  wine  making 
is  as  extensive  as  our  product  list- which 
has  everything  you  need  for  a  profitable 
wine  making  department.  I  n  the  booming 
home  wine  market  it  pays  to  stock  CWE- 
the  name  your  customers  know  and  trust. 

Trade  Sales  Department 
^pj^  Continental  Wine  Experts  Limited 

The  Winery,  Cawston 
Norwich  NOR  75X 

CWEsimply  the  best  in  home  wine 


Fine  chemicals  and 
intermediate  products 

ALPHA-NAPHTHYLACETIC  ACID  &  SALTS 
CREATINE 

CREATININE  HYDROCHLORIDE  &  SULPHATE 
DIPHENYL  ACETO  NITRIL 
DL-PANTHENOL 

DIPH EN YLPYR ALINE  HYDROCHLORIDE 

DL-ASPARAGENIC  ACID  SALTS  (mono-potassium  and  magnesium  salt) 

/SOPRENALIN  HYDROCHLORIDE  &  SULPHATE 

MALEIC  ACID  HYDRAZIDE 

MESULPHEN 

METHAQUALONE 

PARA-AMI NOPHENYLACETIC  ACID 

PHENOXY  ACETIC  ACID  99-7% 

UREA  USP  XVIII 

NORADRENALINE  COMPOUNDS 

1-Norepinephrine  Base,  Bitartrate,  Hydrochloride 

NICOTINIC  ACID  COMPOUNDS 

Nicotinic  Acid  N-Butyl  Ester 

Nicotinic  Acid  N-Hexyl  Ester 

Nicotinic  Acid  Sodium  Salt  (sodium  nicotinate) 

Nicotinic  Acid  Magnesium  Salt  (Magnesium  nicotinate) 

CHEMICAL  INTERMEDIATES 

CHLORACETIC  ACID  DIETHYLAMIDE 

3.6-DICHLOROPYRIDAZINE  (Technical) 

2.4.6.-TRIIODO-3-AMINOBENZOIC  ACID 

3.4.5.-TRIMETHOXYBr=NZOIC  ACID 

NITROUS  OXIDE 

SUCCINIC  ACID 


pharmaceuticals 


Osterreichische  Stickstotfwerke  AG 
Contact  Agents 

R.  D.  Harbottle  (Mercantile)  Ltd 
72/76  River  Road 
Barking,  Essex,  UK. 

Tel:  01-594  4079/9617       Telex:  897934 


The  man  who 
comes  to  you  with  his 
headache  has  a  bigger 
one  at  the  office ! 

It's  not  just  leading  Chemists  who  have  been  quick  to 
recognise  that  Executives,  Accountants,  Salesmen  and 
Students,  in  fact  100%  of  office  staff  at  one  time  or 
another  use  a  chemist  —  for  calculators  it's  a  vast 
market  —  the  profits  are  excellent  —  the  service 
involvement  nil  —  we  see  to  that,  and  with  the  new 
unwieldly  8%  VAT  —  try  doing  that  without  a 
calculator!  Your  customer  does,  that's  why  he  needs 
you,  not  just  for  his  cough,  cold  or  headache  but  for 
his  calculator! 

USED  BY  MILLIONS  THROUGH- 
OUT THE  WORLD,  SUCH  AS:- 
I.C.I.,  Beecham's,  Smith  &  Nephew, 
Honeywell's,  Oxford  University, 
Greater  London  Council,  National 
Westminster  Bank,  Laporte 
Industries,  Dupont  (UK)  Ltd.,  and 
people  from  all  walks  of  life. 

THE  DECIMO  VATMAN 
BATTERY/MAINS 
POCKET  CALCULATOR 
WITH  VAT  %  KEY 
RECOMMENDED  RETAIL  PRICE 
£19.95  PLUS  VAT 
FULLY  GUARANTEED  MAINS  ADAPTOR  £2  EXTRA 

PLEASE  WRITE  FOR  TRADE  PRICES  TO 

□ECIMQ  LIMITED 

FREEPOST,  LUTON,  LU1  5BR  TEL:  LUTON  38881 

(NO  STAMP  REQUIRED) 
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Containers 

_  by 

Beatson 


r 


$ 


Sloping  Shoulder  Flat 


Beatson,  Clark  &  Co.  Ltd., 
Rotherham,  Yorkshire  S60  2AA.  Tel:  0709  79141  Telex:  54329 


iBeatson  Clark 
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Market 
News 


OILS  EASE  AGAIN 

London,  October  23:  A  number  of  major 
essential  oils  were  again  easier  during 
the  week.  They  included  anise,  cinna- 
mon leaf,  citronella,  patchouli  and  sassa- 
fras. Spanish  or  Portuguese  eucalyptus 
is  being  offered  at  a  level  which  is  about 
E3-00  kg  under  the  Chinese  rate. 

Brazilian  menthol  was  down  by  £1  -50 
kg  in  both  positions.  Other  items  easier 
included  copaiba  and  Peru  balsams, 
kola  nuts  and  tonquin  beans. 

Pharmaceutical  chemicals 

Adrenaline:  (Per  g)  1-kg  lots  synthetic  £0.25  g; 
acid  tartrate  £0.20  g. 

Aluminium  chloride:  Pure,  50-kg  lots,  0.6151  kg. 
Ammonium  chloride:  Pure  in  50-kg  lots  £0.18/2 
kg  for  powder. 

Ammonium  acetate:  BPC  1949  crystals  £0.3985 
kg  in  50-kg  lots;  strong  solution  BP  1953  £0.131 
kg  in  200-kg  lots. 

Amylobarbitone:  50-kg  £4.87  kg;  sodium  £5.60. 
Benzocaine:  50-kg  lots  of  BP,  £3.03  kg. 
Benzoic  acid:  BP  in  500-kg  lots  £0.4852  kg  (50 
kg  kegs). 

Butabarbital:  50-kg  £6.32;  sodium  £7.11   per  kg. 

Butobarbitone:  £6.45  kg  for  less  than  100  kg. 

Calcium  lactate:  250  kg  lots  £412  metric  ton. 

Carbon    tetrachloride:    Technical    in    4-ton  lots 

£113.20  metric  ton. 

Chloral  hydrate:  50-kg  lots  £0.75  kg. 

Cocaine:  Alkaloid  £222  kg;  hydrochloride  £202.75. 

Subject  to  Misuse  of  Drugs  Regulations. 

Colchicine:  £0.90  per  g. 

Cortisone:  Acetate  £295  kg. 

Cyclobarbitone:  Calcium  £5.50  kg  in  25-kg  lots. 

Dapsone:  £4.00  per  kg. 

Dextromethorphan:  Hydbromide  £110  kg. 

Dimidium  bromide:  5-g  lots  £3.20  g. 

Glycerin:    Nominally    £453    metric    ton,  naked, 

delivered. 

Hydrocortisone:  Acetate  and  base  £295  kg. 
Hydrogen  peroxide:  35  per  cent  £167  metric  ton. 
Hypophosphites:  £  per  kg. 


Calcium                            12i-kg  50-kg 

Iron                                     1.4  1.06 

Magnesium                           2.35  2.27 

Potassium                           1 .98  1  87 

Sodium                                  1.57  1.45 

1.27  1.17 


Hypophosphorous  acid:  Pure,  50%  £1.6445  kg  for 
50-kg  lots.  BPC  1959,  30%,  £1.2922  kg. 
Iodine:  Chilean  crude  £2.08i  per  kg;  resublimed 
£3.25  in  50-kilo  lots. 

Iron  ammonium  sulphate:  250-kg  £205  metric  ton. 

Iron   and   ammonium    citrate:    (Per    metric  ton) 

granules  in  50-  kg  lots  £650;  1-ton  £620.  Scales 

£820  and  £90  respectively;  green  £830. 

Iron  phosphate:  50-kg  lots  £517.80  metric  ton. 

Mersalyl:  Acid  £15.75  per  kg;  sodium  £21.50 

Mestranol:  £120  kg. 

Oestradiol  benzoate:  £600  per  kg. 

Sodium    bicarbonate:    BP   £39.76    per    1,000  kg 

minimum  10-metric  ton  lots  delivered  UK. 

Sodium   chloride:    In    10-ton    lots   £10.07  metric 

ton  ex  works. 

Strychnine:    In    5-10-kg    lots,    per    kg,  alkaloid 
£25.00;  sulphate  or  hydrochloride  £20  00 
Succinylsulpathiazole:  50-kg  lots  £3.33  kg. 
Sulphacetamide  sodium:  BP  £4.13  kg  for  50  kg 
Sulphadiazine:  50-kg  lots  £4.15  kg  micro  milled 
Plus  £0.15. 

Sulphaguanidine:  BPC  in  250-kg  lots  £5  60  kg 
Sulphamethizole:  BP  50-kg  lots  £4.57. 
Tetracycline  hydrochloride:  £12.00  per  kg. 


Crude  Drugs 

Aconite:  Spot  nominal;  £1.300  metric  ton,  cif 

Agar:  Spanish  nominally  £6.15  ko. 

Aloes:    Cape    £1,400    metric    ton.    £1,350  cif 

Curacao  £1,450  SDOt;  £1,350  cif. 

Balsams     (kg)     Canada:    £18.00    cif.  Copaiba: 

BPC   £2.70    spot;    £2.60.    cif.    Peru:    £9.70  spot 

nominal;  £9.50.  cif.  Tolu:  £3.80  spot:  £3.70.  cif 

Benzoin:  BPC  £68-£73.00  cwt  spot;  £67-£72.00  cif 

Buchu:   Rounds  £2.95  spot. 

Bay  leaves:  No  offer. 

Belladonna:  (metric  ton)  Herb  £425  spot;  no  cif. 
Leaves  £800,  cif.  Root  £400-£500  spot. 


Camphor:  Powder  £5.80  kg,  cif. 

Cardamoms:   (per  lb  cif)   Alleppy  greens  No.  1 

£1.90;  prime  seeds  £1.95. 

Cascara:  £980  metric  ton  spot. 

Cassia:  lignea  broken  £950  metric  ton,  cif;  whole 

£1,100  duty  paid. 

Cherry  bark:  Spot  £540  metric  ton;  £525.  cif. 
Chillies:  Nigerian  funtua  £375  ton  spot. 
Cinnamon:  (cif)  Seychelles  bark  £425  ton. 
Cloves:  (Per  ton,  cif) — Ceylon  £2,700;  Madagas- 
car £2,150;  Zanzibar  £2,450  nominal. 
Cochineal:  Spot.   Peruvian  silver-grey  £15.00  kg; 
Tenerife  black  £18.00,  both  nominal. 
Colocynth  pulp:  Spot,  £720  metric  ton. 
Dandelion:   Spot   nominal.    Forward   £820  metric 
ton.  cif,  Oct-Dec. 

Gentian:  Root  £2.10  kg  nominal;  £2.00,  cif. 
Ginger:    (ton    cif)    Cochin    £510,    Sierra  Leone 
unquoted;   Jamaican   No.  3  £895.   Nigerian  split 
£570   (£600  spot). 

Henbane:  Niger  £1,350  metric  ton;  £1,250  cif. 
Honey:   (per  ton  in  6-cwt  drums  ex-warehouse) 
Australian  light  amber  £500,  medium  £490,  Cana- 
dian £585,    Mexican  £470. 
Hydrastis:  £9.80  kg  spot;  £9.50  cif. 
Ipecacuanha:  (kg)  Costa  Rica  £3.60  spot;  £3.30. 
cif.  Matto  Grosso  spot  nominal  £9.00,  shipment 
£9.50  nominal.  Colombian  £5.30;  £5.15  cif. 
Jalap:   Mexican  whole  tubers  £2,050  metric  ton 
spot;  £2,000,  cif. 

Kola  nuts:  W.  African  £145  metric  ton,  £130,  cif. 
Lanolin:    1,000    kg    lots    BP   grades   from  £657; 
cosmetic  £726;  technical  £620. 
Lemon  peel:  £860  metric  ton  spot;  £850,  cif. 
Liquorice  root:  No  offers. 

Lobelia:    European    £1.10    kg,     cif;  American, 
coarse  powder,  £470  metric  ton. 
Lypocodium:  Indian  £4.30  kg;  £4.05,  cif. 
Mace:  Grenada  No.  1  £3.024  ton  fob. 
Menthol:    Brazilian    £19.50    kg    spot;  shipment 
£18.00,  cif.  Chinese  £27.00  spot;  £25.50,  cif. 
Nutmeg:  (ton  cif)   East  India  80's  £1,715,  110  s 
£1,650;    bwp    £1.320.    West    Indies    £1,650  for 
sound  unsorted. 

Nux  vomica:  £10  metric  ton  spot;  £130,  cif. 
Pepper:    (ton)    Sarawak    black    £685,    cif;  white 
£880,  cif. 

Pimento:  (ton)  Shipment  $(Jamaican)  2,500  fob. 
Podophyllum:  Emodi  £5.10  metric  ton,  spot;  £500, 
cif. 

Quillaia:  £1,350  metric  ton  spot;  £1,300,  cif. 
Rhubarb:   Chinese  rounds  60%   pinky  £1.45  kg. 
Senna:  Tinnevvelly  pods,  faq  manufacturing  £0.25 
kg;  leaves  No.  3  faq,  £0.27. 
Styrax:  £2.55  kg  spot;  shipment  £2.50,  cif. 
Sarsaparilla.  £1.25  kg  spot. 

Seeds:  (ton)  Anise:  China  Star  unselected  £725 
cif.  Caraway:  Dutch  £365,  cif.  Celery:  Indian 
£440,  cif.  Coriander:  Moroccan  £125.  cif.  Cumin: 
£565-2850,  cif.  Dill:  Chinese  for  shipment  £210; 
Indian  £220,  cif.  Fennel:  Chinese  £320  spot; 
£335,  cif.  Fenugreek:  £160,  cif.  Mustard:  £?20- 
£340  spot. 

Senega:  No  spot;  shipment  £6.t'0,  kg  cif  nomina'. 
Senna:  Alexandrian  and  Tinnevvelly  pods  and 
leaves  nominal. 

Squill:  White  £1.45  kg  nominal  spot;  £1.40  kg 
cif. 

Tonquin  beans:  £1.35  spot;  £1.30,  cif. 
Turmeric:  Madras  finger  £280  ton,  cif. 
Valerian:    Indian   rootlets  £250   metric   ton  spot; 
£230,  cif;  new-crop  root  £650.  cif. 
Waxes:    Bees'    nominal.    Candelilla    £630  metric 
ton,  cif.  Carnauba  fatty  grey  £1,975  spot;  £1,875. 
cif,  prime  yellow  £2,100;  £2,000,  cif. 
Witchhazo;  leaves:  Spot  £1.85  kg;  £1.80,  cif. 


Essential  oils 

Amber:  Rectified  0.45  kg  spot. 

Anise:  £22.00  spot;  £20.00  cif. 

Bay:  West  Indian  about  £15.00  kg. 

Bergamot:  From  £14.00  kq  as  to  grade. 

Bois  de  rose:  Shipment  £6.40,  cif. 

Buchu:  English  distilled  £270  kg. 

Cade:  Spanish  £1.20  kq  SDOt. 

Cajuput:  £4.00  kq  on  soot. 

Camphor  white:  £2.50  kg  spot  and  cif. 

Canaga:  Java  £14.00  ka  soot. 

Caraway:  ImDorted  £21.00  kg. 

Cardamom:  English  distilled  £100  kq. 

Cassia:  Chinese  £19.00  kq  SDOt  and  cif. 

Cinnamon:    Ceylon    leaf   £3.00   spot;    £2  70,  cif. 

English  distilled  bark  £130  ko. 

Citronella:  Ceylon  £2.50  kq  spot;  £2.20,  cif. 

Clove:  Madagascar  leaf    £2.60  kg,  cif. 

Eucalyptus:   Chinese  £8.00  kg  spot  and   cif  for 

80-85  per  cent.  Spanish/Portugese  £5.00,  cif. 

Lime:   West    Indian   £7.25   kg  spot. 

Mandarin:   £7.50  kg. 

Nutmeg:    (per   kq)    Enqlish   distilled   from  West 
Indian    £25.00;    from    E.    Indian  £27.00. 
Patchouli:  £6.50  kg  spot  and  cif. 
Petitgrain:  £8.65   kq,  cif. 

Pine:   (kg)   Pumillonis  £1.75:  svlvestris  £0.51. 
Sassafras:     (cif)     Chinese    £2.00    kg;  Brazilian 
£2.40. 

Spearmint:  Chinese  £6.50  kg  spot  and  cif. 
Thyme:   Red  65/70%  £9.00  kg. 


The  prices  given  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press  but 
it  should  be  noted  that  in  the  present  state  of 
the  markets  quotations  change  frequently. 


Helping  pharmacy  status 
in  South  Africa 

Moving  the  second  reading  of  the  new 
Pharmacy  Bill  in  South  Africa,  the 
Minister  of  Health  said  it  provided  an 
instrument  to  put  pharmacy  on  a  strong 
professional  basis.  It  would  depend  main- 
ly on  the  profession  how  to  enhance  its 
status  and  to  bring  about  necessary 
changes.  The  Minister  said  the  Bill  would 
close  pharmacy  profession  except  to 
professionally  qualified  persons.  Wide 
powers  were  given  to  the  Pharmacy 
Board  to  prevent  and  eliminate  unde- 
sirable practices.  As  an  example,  the 
Minister  mentioned  a  recent  advertise- 
ment for  a  commercial  undertaking  which 
intended  opening  "chemists"  shops 
throughout  the  country  and  reducing  the 
prices  of  medicines  drastically.  Every- 
one would  be  glad  to  see  the  prices  of 
medicines  reduced  but  such  an  advertise- 
ment relating  to  a  practising  profession 
was  ethically  unacceptable.  In  terms  of 
the  Bill  this  type  of  thing  could  be  elimi- 
nated by  regulation. 

Intervention  not  ruled  out 

The  government  have  not  ruled  out  the 
possibility  of  taking  a  stake  in  the  phar- 
maceutical industry. 

Mr  Michael  Grylls,  MP,  Conservative 
spokesman  on  the  pharmaceutical  indus- 
try, wrote  to  the  Secretary  of  State  for 
Social  Services,  Mrs  Barbara  Castle,  ask- 
ing for  confirmation  that  it  was  a  deliber- 
ate action  to  omit  pharmaceuticals  from 
the  list  of  industries  that  a  Labour  govern- 
ment would  nationalise  outright. 

Dr  David  Owen,  Minister  of  State, 
Department  of  Health,  replied  that  one 
of  the  functions  of  the  National  Enter- 
prise Board  will  be  to  extend  public 
ownership  into  profitable  manufacturing 
industry.  The  intention  is  that  all  NEB 
holdings  should  be  acquired  by  agreement. 
"Whether  holdings  will  be  acquired  in  the 
pharmaceutical  industry  or  in  any  other 
particular  sector  of  manufacturing  industry 
will  be  a  matter  for  discussion  after  the 
NEB  has  been  set  up. 


Coming  Events 

Tuesday,  October  29 

Glasgow  Pharmacy  Club.  Bellahouston  Hotel, 
Paisley  Road,  West  Glasgow.  Annual  dinner  and 
dance. 

Sunderland  Branch.  Pharmaceutical  Society, 

Postgraduate  medical  centre,  Chester  Road, 
Sunderland,  at  8  pm.  Mr  J.  A.  Vickers  on  "My  job 
as  area  pharmaceutical  officer".  Discussion  on  use 
of  restricted  titles  in  advertising. 

Wednesday,  October  30 

Ayrshire  Branch.  Pharmaceutical  Society, 

Visit  to  Grant's  distillery,  Girvan,  at  3  pm. 
Manchester  and  Salford  Branch, 
Pharmaceutical  Society,  Prestwich  Hospital 
at  3  pm.  Opening  meeting.  Professor  P.  H.  Elworthy 
on  "The  future  of  the  health  care  services". 

Thursday,  October  31 

North-east  Division  2,  National 
Pharmaceutical  Union,  Midland  Hotel,  Bradford, 
at  8.15  pm.  Mr  M.  D.  Brining  (consultant  accountant 
Central  NHS  (Chemist  Contractors)  Committee)  on 
"Your  NHS  remuneration". 

Sunday,  November  3 

British  Society  for  the  History  of  Pharmacy, 

1  7  Bloomsbury  Square,  London  WC1 ,  at  2,30  pm. 
Mr  D.  F.  Lewis  on  "Pharmacists,  medicine  and 
philately";  Mr  G.  R.  A.  Short  on  "Philatelic  botony". 
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To-days  Popular 
Baby  Cereals 

Our  big  impact  Whole-page  advertising  in  'Mother 
and  'Modern  Mother'  magazine  is  putting 
AURORA  Baby  Cereals  into  the  big  turnover  bracket. 
This  range  in  4  big  7ozs  packs  are  big  business  in 
Germany,  France  and  Italy  and  are  getting  that  way 
here  too. 

SALES  ARE  RESTRICTED  TO  CHEMISTS  & 

HEALTH  FOOD  SHOPS  ONLY:- 

NOT  AVAILABLE  FROM  SUPERMARKETS. 

VARIETIES: 

5  FRUITS  ■  RUSKS  &  ORANGES  ■  HONEY-  CHOCOLATE 


lew 
Style 


BABY 
CEBEALS 

\or  busy  mums 
Lnd  precious  babies 


mix       •  made      3  SeC°,r  watering  Baby 
A fee  6  bruits  variety  made** 

deferent  -  so  rnwe  w  _  )US,  „,„  up  as 

meals  in  every  pack. 


F 


Phone  or  Write: 
Sales  Manager 

Health  &  Diet  Food  Co.  Ltd. 

(Formerly:  Cenelle  &  Ritter  Ltd.) 

Scandia  House  Guildford  Surrey  (0483)  65977 


ANNOUNCEMENT  FROM  MURRA  ORGANISATION  LIMITED 


Vcstric  are 
now  the  main 
pharmaceutical 
distributors  of 


SWEET  SUE  EYE  'N*  FACE 
(Make- Up- Remover  Tissues) 
SWEET  SUE  TALC  MITTS 
SWEET  SUE  TALC  PADS 

Stock  is  available  at  all  Vestric  Branches  (excluding 
Vestric  Swansea,  Bristol  and  T.  &  H.  Smith). 


•  EYE  N'  FACE  IS  BACKED  BY  A  MASSIVE 
SAMPLING  OPERATION  IN  A  WOMANS' 
MAGAZINE  IN  THE  MIDDLE  OF  DECEMBER. 

•  NATIONAL  ADVERTISING  IN  THE  MAJOR 
TEENAGE  MAGAZINES  PLUS  GENEROUS 
DISPLAY  BONUS  TERMS. 

•  THE  MOIST  FACIAL  TISSUE  MARKET  IS 
WORTH  AROUND  £2,000,000  AND  IS 
ENJOYING  A  HIGH  GROWTH  RATE. 

•  IT  IS  ESTIMATED  THAT  75%  OF  THIS 
TURNOVER  GOES  THROUGH  RETAIL 
CHEMISTS  -  LET  US  KEEP  IT  THAT  WAY. 

•  PRICE  25p  INCLUDING  V.A.T. 

Trade  price  £1 .95  per  outer  of  one  dozen. 

ASK  YOUR  VESTRIC  REPRESENTATIVE  FOR  DETAILS 
OF  OUR  15%  BONUS  OFFER  AVAILABLE  THROUGH 
NOVEMBER/DECEMBER— 40%  PROFIT  ON  RETURN. 
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For  the  very  best  in  Bubble  Bath  Gift  Packs 

Methanol 


Also  to  AR  specification. 


James  Burrough  Limited 

Fine  Alcohols  Division  60  Montford  Place  London  SE11 

Tel:  01-735  8131 


FISHERMAN'S 
FRIEND 


Throat  &  Chest 
Lozenges 

THE 
EXTRA 
STRONG 
ONE 


IN  ATTRACTIVE  DISPLAY  OUTERS  OF 
20  PACKETS 

LOFTHOUSE  CHEMICAL  PRODUCTS  FLEETWOOD 
Tel.  Fleetwood  2435 


Classified 
Advertisements 

Post  to  Classified  Advertisements,  Chemist  &  Drug- 
gist, 25  New  Street  Square,  London,  EC4R  3JA. 
Telephone:  01-353  3212. 

Publication  date  Every  Saturday. 

Headings  All  advertisements  appear  under  appro- 
priate headings. 

Screen  100. 


Display/Semi  Display  £3  00  per  single  column  centi- 
metre, min  25mm.  Column  width  42mm. 
Whole  Page  £250  (254mm  x  178mm). 
Half  Page  £150  (125mm  x  178mm). 
Quarter  Page  £80  (125mm  x  86mm). 

Lineage  £0-60  per  line,  minimum  5  lines  @  £3  00. 

Box  Numbers  £0-30  extra. 

Series  Discounts  5%  on  3  insertions  or  over.  10% 
on  7  insertions  or  over.  15%  on  13  insertions  or  over. 

Copy  Date  4  pm  Tuesday  prior  to  publication  date. 
Advertisements  should  be  prepaid. 

Circulation  ABC  January/June  1974,  15,273. 


Hospital  appointments  Agents 


REDBRIDGE/ 
WALTHAM  FOREST  AREA 
HEALTH  AUTHORITY 
EAST  RODING 
HEALTH  DISTRICT 
KING      GEORGE  HOSPITAL, 
Eastern  Avenue,    llford,  Essex. 
BARKING      HOSPITAL,  Upney 
Lane,    Barking,  Essex. 
PHARMACISTS   required   full  or 
part-time,   for  duties  at  either 
of   the   above   hospitals.  Both 
hospitals  are  in  pleasant  outer 
London    Residential    Areas  and 
are    both    adjaoant    to  Under- 
ground   Stations,    with  direct 
access     to     Central  London. 
Salary  scale  £1,872-42,940,  plus 
£126  p.a.  London  Weighting  and 
Threshold   Agreement  Payments. 
Enquiries    and    applications  to 
District    Pharmaceutical  Officer, 
Barking   Hospital,    Upney  Lane, 
Barking,   Essex.  Telephone  No. 
01-594  3898. 


Redbrldge/Waltham  Forest  Area 
Health  Authority 
East  Rodlng  District 
KING  GEORGE  HOSPITAL, 

Eastern   Avenue,    llford,  Essex. 
BARKING  HOSPITAL, 
Upney  Lane,  Barking,  Essex. 
GOODMAYES  HOSPITAL, 

Barley  Lane,  Goodmayes,  Essex. 

PHARMACY 
TECHNICIANS 

required.  Qualified,  full  or  part 
time.  Applications  and  enquiries 
to  District  Pharmaceutical  Officer, 
Barking  Hospital,  Upney  Lane, 
Barking,  Essex. 


Please  mention 

G  &  D 
when  replying 
to  advertisements 


AGENTS  REQUIRED 

for  Yorkshire  and 
N.E.  England 

We  are  suppliers  of  a 
branded  range  of  chem- 
ists' sundries  with  a  re- 
markable sales  growth 
record.  Our  compact  and 
manageable  range  has  pro- 
ven highly  successful  both 
for  initial  sell-ins  and  re- 
peat business.  If  you  are 
interested  in  a  profitable 
agency  please  drop  us  a 
line  to  Box  No.  2280. 


AGENTS  REQUIRED 
All  Areas 
to  contact  chemists,  etc.,  with 
a  complete  range  of  cosmetics 
and  ancillary  lines. 

Write  to  Box  No.  2279 


Agencies 


MALTA — A  leading  pharmaceutical- 
import  organisation  (4  Medical 
Reps,  and  2  salesmen)  with  head 
office  in  Valetta,  recently  geared 
and  staffed  for  further  expansion, 
seeks  additional  ethicais  or  other 
suitable  lines  for  sale  through 
pharmacies.  Direct  coverage  of  ail 
retail  pharmacies  every  week.  Ex- 
clusive Distributorship  deal  pre- 
ferred. Write  Box  No.  2273. 
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Appointments 


Shopfitting 


NORTHERN  IRELAND  HEALTH  AND 
SOCIAL  SERVICES 

PHARMACEUTICAL  OFFICER- 
CENTRAL  SERVICES  AGENCY 


The  Council,  on  behalf  of  the  Northern  Ireland  Central 
Services  Agency  for  the  Health  and  Social  Services, 
invites  applications  for  this  post  from  registerea 
pharmacists  with  wide  experience,  particularly  in 
general  pharmaceutical  practice. 

The  person  appointed  will  be  responsible  for  the 
management  of  the  Pharmaceutical  Branch,  which 
undertakes  such  functions  as  the  pricing  of  prescrip- 
tions, preparation  of  pharmaceutical  accounts  and 
statistics.  He  will  advise  the  Agency  and  its  officers 
on  pharmaceutical  matters,  and  will  liaise  with  the 
area  pharmaceutical  officers  of  the  four  health  and 
Social  Services  Boards  in  the  co-ordination  of  the 
Pharmaceutical  Services  in  Northern  Ireland. 

The  salary  scale  is  £4,869  per  annum  (under  review) 
rising  by  four  annual  increments  to  £5,526  per  annum. 

An  application  form  and  job  description  may  be 
obtained  from: 

The  Director 

Northern  Ireland  Staffs  Council 

for  the  Health  and  Social  Services 

The  Beeches 

23  Hampton  Park 

BELFAST  BT7  3JN 


to  whom  completed  application  forms  should 
returned  not  later  than  Monday,  11th  November. 


be 


TABLET  MAKER 

Experienced   Tablet   Maker   required   to   take   charge  of  well  equipped 
a  rapidly  expanding   pharmaceutical  company 


tabletting   department  in 
in  the  South  West  London  area. 
Highly  attractive  salary  will  be  paid  to  the  right  man. 

An  additional  vacancy  exists  for  an  experienced  Granulator. 
salary  subject  to  negotiation  with  suitable  applicant. 
Reply  in  confidence  to  Box  No.  2281. 


Attractive 


CHANCE  TO  OWN  SHARE  in  substantial 
business  for  ambitious  pharmacist. 

MANAGING  PHARMACIST  required  in  SE22. 

ASSISTANCE  given  to  purchase  share  in 
business  after  trial  period.  Interesting  long 
term  plan. 

For  further  details  phone  01-262  3151. 


RARE  VACANCY  in  happy,  stable 
team.  Counter  and  dispensing  assist- 
ant required  for  busy,  friendly  phar- 
macy near  Hackney  Downs  B.R. 
station,  London  EES.  Very  good 
salary.  Considerable  flexibility  in 
arrangement  of  hours  worked. 
Please  phone  Mr  Wolfe,  01-985  5888 
or  call  at  Easton  Chemists  Limited, 
Amhurst  Road,  E8. 


Please  mention  C  &  D  when 
replying  to  advertisements 


For  Sale* 


LAST  YEAR  my  gift-wrapped  natural 
sponges  sold  like  hot  cakes.  For 
this  season's  prices  write:  Aussie 
Import  Service,  12  Wiltshire  Road. 
Wokingham,  Berks.  Tel.  780941. 

AMPOULE  BOXES  for  disposal, 
holding  25,  50  and  100  ampoules. 
Size  1  ml.,  2  ml.,  5  ml.  and  20  ml. 
Apply  Halewood  Chemicals  Ltd, 
Horton  Road,  Stanwell  Moor, 
Staines.  Middx.  Tel:  964  2402. 


NATIONAL  STORE  FITTERS 

Agents  for  J 

STORE  EQUIPMENT 

PILLERSTEAD  LIMITED. 
21  Merridale  Lane, 
Wolverhampton  WV3  9RD. 
Telephone:  0902  24248 

COWLING 

s 

a  low  cost. fully  guaranteed 
exterior  design  and  installation 
service  including  signs 
and  blinds  to  your  choice. 

excellent  finance  terms  available 

01-653  0298 
THE  SPECIALISTS 

PETER  COWLING  LTD       23  St. Aubyns  Road        Crystal  Palace        London       SE19  3AA 

PALLET  RACKING 
AND 

STEEL  SHELVING 
FOR  SALE 

AND 
WANTED 
01-485  5535 


SHOPFRONTS  snd  Interior  fittings 
bv  Chemist  Specialists,  WARWICK 
SHOPFITTING,  20  Rudd  Street, 
London,  SE18  6RS.  Tel:  01-854 
0343 


PLEASE  MENTION  C  &  D  WHEN 
REPLYING  TO  ADVERTISEMENTS 


Miscellaneous 


STARGEMS 

FASHION  JEWELLERY 

DISPLAYS 

Gentlemen  dispense  a  lighten- 
ing pick-me-up  for  your  business 
by  stocking  our  range  of  Star- 
Gems  Displays.  These  elegant 
little  salesmen  are  working  very 
successfully  all  over  the  coun- 
try reaping  In  handsome  profits, 
continuity  of  which  is  assured 
by  repeats  from  our  huge  stock, 
fantastic  selection  on  each  dis- 
play giving  a  wonderful  range 
without  stocking  large  quantities 
of  each  line.  These  little  pep 
pills  can  be  working  for  you 
within  seconds  of  delivery. 
Every  line  clearly  marked  with 
suggested  retail  selling  price. 
Phone  Leicester  26403  (STD 
Code  0533)  now  or  write  to 
R.  F.  Vernon  &  Co.,  52  Mount 
Road,  Leicester.  REMEMBER 
presentation  spells  profits. 


FASHION  JEWELLERY 
PARCELS 

Gentlemen  you  cannot  do  better 
than  deal  with  the  specialists. 
£30  minimum  seven  days  appro- 
val. Contact  R.  F.  Vernon  & 
Co.,  52  Mount  Road,  Leicester, 
Phone  Leicester  26403  (STD 
Code  0533). 


FASHION  JEWELLERY 

Jodez  (Manchester)  Ltd. 
34  Shudehill,  Manchester  M4  1EY 
Tel:  01-832  6564 

Largest  and  most  exclusive 
selection  of  Necklets.  Brooches, 
Chainbelts,  Dress  Rings,  Ear- 
rings (all  types).  Hair-Orna- 
ments, etc. 


CHRISTMAS  1974 

CHRISTMAS  PAPER  AND 
BAGS,  PURSE  CALENDARS, 
CREPE  PAPER,  HOLLY  DESIGN 
CARRIERS,  GIFT  LABELS,  ETC. 

Available  as  usual  from  : 
JAMES  TOWNSEND  &  SONS  LTD. 
P.O.BOX  12  WESTERN  WAY,  EXETER  EX1  2AB 

Write  or  phone  Exeter  79731 
for  Christmas  List 

Orders  accepted  now  for  delivery 
when  required 


anted 


PREMBATURE  EJACULATION  can  be 
prevented  with  DEFERGEL.  6  tubes 
E2.75  (Retail  75p)  plus  VAT  Post 
Free  —  Lloyd's,  51,  Albert  Road 
Southsea,  Hants. 

LABELS  for  medicine  bottles,  also 
price  tickets  and  sale  tickets. 
Samples  from  Linet  Press,  719 
North  Circular  Road,  London,  NW2 
7AH.  Tel:  01-450  4164. 


WE  WILL  PURCHASE  for  cash  a 
complete  stock  of  a  redundant  line, 
including  finished  or  partly  finished 
goods  packaging,  raw  materials, 
etc.  No  quantity  too  large.  Our 
representative  will  call  anywhere. 
Write  or  telephone  Lawrence 
Edwards  &  Co.  Ltd.,  6/7  Wellington 
Close,  Ledbury  Road.  London,  W.11. 
Tel:   Park  3137-8 

GOOD  PRICES  always  paid  for  com- 
plete old  Chemists  shop  interiors, 
including  shelf,  drawer,  and  dispen- 
sing units,  showcases,  (ars  etc.  127, 
Pancras  Rd.,  London,  N.W.I.  01-387 
S039 


Our  address 
for  Box  No. 
replies  is: 

Chemist  &  Druggist 
25  New  Street  Square 
London,  EC4A  3JA 
Tel:  01-353  3212 
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The  touch  of 

REAL 
Beauty 


Velouty 

POWDER    CREAM  V-r 


In  shades  of  Ivory.  Natural.  Ochre,  Peach. 
Sungold,  Apricot,  Rachel  and  New  Summer 
shades  for  the  young.  Honey  Beige,  Velvet  Tan 
Sable,  Bronze. 

VAT  Recommended  Retail  Prices: 
TUBES  No.  2  12±p  each  (Trade  1.03p  doz) 
TUBES  No.  3  22p  each  (Trade  £1.65p  doz) 
PLASTIC  JARS  34ip  each  (Trade  £2.74p  doz) 


The  ALL-IN-ONE 
Make  up. 

A  complete 
modern  beauty 
treatment. 


FROM  YOUR  USUAL  WHOLESALER 
OR  DIRECT  FROM 

DIXOR  LTD. 

BLENHEIM  ROAD,  LONG  MEAD  INDUSTRIAL 
ESTATE.  EPSOM'  SURREY. 


This  Autumn's  corn  crop  is  as  big  as  ever 

.increase  your 
arnation  stocks  WOW! 
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Don't  get  caught  on  the  hop  ! 
Make  sure  your  stocks  of  Carnation  Corn  Caps 
and  Carnation  Corn  Paint  are  high. 

Remember,  corn  sufferers  of  all  ages 
I   have  been  seeing  advertisements  for 
Carnation  Corn  Caps  throughout  the 
Summer  in  many  women's  magazines. 
m  So  they  now  know  what  to  ask  for  when 
the  pressure's  on  !  So  don't  let  them 
down  —  or  yourself. 

Stock  up  on  Carnation  Corn  Caps 
and  Corn  Paint  today  ! 


CARNATION 

CORN  CAPS 


mxsmmmm &m.  m. 
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CARNATION 

-  a  step  ahead  every  time 

See  your  usual  Carnation  Representative,  or  contact: 
CUXSOIM,  GERRARD  &  CO.  LTD., 

Oldbury,  Warley,  Worcs.  Telephone  :  021  -552  1355 


■ 


produces  a  wide  range  of  ready-made  drugs 

Analgesics. 

Antibiotics 

Antidiabetic  agents 

Cardiac  and  circulatory  drugs 

Drugs  for  use  in  dermatology  and 
opthalmology 

Hormones  and  Organo-preparations 

Psychotropic  drugs  and  tranquillisers 

Sulphonamides 

Tuberculostatics 

Vitamins 

Various  drugs  in  the  form  of: 

injectable  solutions,  tablets,  coated  tablets,  capsules, 
suppositories,  ointments,  syrups  etc.,  and  several 
compounds  for  veterinary  use  and  feed-additives. 

orter: 


